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KANSAS CITY CAR 
SHOW ATTRACTING 


MANY EXECUTIVES sensing, such, rev 


Dealer Meetings Feature 
Annual Event— 


Sales High 


By H. H. JAMES 
ANSAS CITY, Feb. 13.— 
The Kansas City Auto- 
mobile Show proving a 
mecca 
automobile industry, 


1S 


who are 


News Publis a Corporation 





for executives of the} 


coming to Kansas City for 
the show and to meet the 
dealers in the territory, at-| 


tending this year in greater 
numbers than ever before. 
The largest Nash dealer meeting 
ever held in the Middle West was 
staged here yesterday with Charles 
W. Nash, president of the Nash 
Motor Company, Kenosha, Wis., 
and C. H. Bliss, general sales man- 
ager, in attendance. More than 
200 dealers attended. C. J. Cox, 
president of Nash Midwest Motors, 
Inc., Nash distributor, presided. 
Mr. Nash told the dealers that | 


| 2,800 r. p. m. 


| 


| 
| 


“confidence in your produce is half | 


the battle,” 
would be the greatest in automotive 
history. 


and predicted this year | 


C. B. Armorous, assistant to the | 


president of the Marmon Motor Car 
Company, is here for the show, and 


Nor 
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eo ‘Gold Crown ’ Engines — | 
In New Speed Wagon Line 


3.—Reo 

Motor Car Company today an- 
nounces a new line of four-speed 
Reo Speed Wagons with capacities 
ranging from I's to 3 tons. The 
new line will be powered by new 
six-cylinder Gold Crown engines 
and offers many advancements in 
design, performance and_ filexi- 
bility. 

Eight wheel base lengths ranging 
from 134 to 179 inches will be avail- 
able and all models will be equipped 
with four-wheel brakes of the two- 
shoe internal expanding hydraulic 
type, magazine chassis lubrication, 
air cushion seats and full equipment 

The new Gold Crown engines are 
six-cylinder L-head type with a bore 
and stroke of 3%, inches by 5 inches 
and developing 67 horse power at 
Full pressure lubrica- | 
tion is provided throughout. 


thwest Show | 
Attracts 92,951 


” 


GEN. MOTORS TRAVELERS 


Minneapolis, Minn., Feb. 
All records for attendance and 
sales, both wholesale and retail, 
were broken when the Northwest 
Automobile Show came to a close 
on Saturday, February 9. A total 
of 92,951 persons attended the 
display during show week. 
Wholesale and retail deals 

summated at the show totaied 


con- 
in 


| the neighborhood of $10,000,000, ac- 


to meet the Marmon dealers in this | 


section. 


A private showing of the | 


new Roosevelt is being held at the | 


Marmon Motors, Inc., Marmon dis- 
tributor, but no model of the car 
is being exhibited at the show. 

Courtney Johnson, general man- 
ager of the Hudson Motor Car Com- 
pany, also attending the _ show, 
predicts 1929 will be the most com- 
petitive, and the most prosperous, 
in the history of the automobile 
industry. 
keen competition,” Mr. Johnson 
said, “that the automobile buyer this 
year will get more car for his money 
than ever before.” 


(Continued on page 8) 


S. A. E. to Act on 
Tire Size Changes 
At June Meeting 


New York, Feb. 13.—Two sizes 
of balloon tires have been elim- 
inated from the list of standard 
sizes and one size added by the 
tire and rim division of the stand- 
ards committee of the Society of 
Automotive Engineers. 

This action has been recommend- 
ed by the division to the standards 
committee and is to be acted upon 
by members of the society at the 
summer meeting. which is to be 
held next June at Saranac Lake, 
N. Y. The sizes it is recommended 
to eliminate are the 4.75-19, which 
is not used as original equipment or 
as an oversize, and the 5.25-18, 
which is likely to be dropped as 
original equipment by the manufac- 
turer of well-known cars now using 
it. 

A 7.00-19 size has been added to 
provide an oversize for the 6.50-19 

and because it is likely to be adopted 
as original equipment by one or 
more makers of large cars. 

The list as revised embraces 
seventeen balloon tire sizes, for 18, 
19, 20 and 21-inch rims, designated 
as follows: 4.50-21, 4.75-20, 5.00-20, 
5.50-20, 6.00-20, 6.50-20, 7.00-20 5.00- 
19, 5.25-19, 5.50-19, 6.00-19,. 6.50-19, 
7.00-19, 550-18, 6.00- 18, 6.50-18 and 
7.00-18.° - 


“And it is because of the, 


, lat the fair grounds; 
z al s an-| - 
a. 5. See, — s onnee man | bile factory representatives assured 


| officials the 


cording to D. A. Odell of Minne- 
apolis, president of the show asso- 
ciation. This included sales by 
retail dealers and also contracts 
completed between manufacturers, 
distributors and retailers. 

The record daily attendance, 
Thursday, February 7, Minneapolis | 
Day, was 16,071 visitors. 

At the closing of the show, its} 
directors held a meeting at which} 
they authorized Mr. Odell to issue 
a statement expressing their gratifi- 
cation at the success of the show. 

The statement set forth that it 
is planned to hold future Twin City 
auto shows at the livestock pavilion 
that automo- 


Northwest show here- 
after will rank with the Chicago and 
New York shows in the interest and 
concern taken in the exposition by 
the factories, and that the repre- 
sentatives gave further assurance 
that their annual regional meetings 
for distrioutors and dealers would 
be held in the Twin Cities. 


DOMESTIC OIL OUTPUT | 
SHOWS GAIN FOR WEEK 


New York, Feb. 13.—Domestic crude 
oil production averaged 2,693, 550 
barrels daily during the week ended 
February 9, a new high record and 
an increase of 13,500 barrels over the 
preceding week, according to the 
American Petroleum Institute. Pro- 
duction in the corresponding week 
of 1928 averaged 2,358,500 barrels. 

Imports of petroleum for the week 
ended February 9 averaged 322,428 | 
barrels daily, against 257,571 barrels 
daily in the preceding week. The 
total new supply was 3,015,978 bar- 
rels daily, an increase of 78,357 bar- 
rels daily over the preceding week. 


RAW PRODUCTS CARRIED 
BY FORD BOATS INCREASE | 
Duluth, Minn., Feb. 13.—A large | 
increase in the amount of tonnage 
carried by the Ford boats used in 
the transportation of raw products 
between Duluth and Detroit was 
made in 1928 over that of 1927. The 
total tonnage carried by the Ford 
boats in 1928 was 2,653,473 toms, an 
increase of 502,065 tons as compared | 
with only 2,151,408 tons carried in 
1927. - ‘ 


The introduction of this new line 
marks another epoch in the history 
of the Reo Motor Car Company. 

Fifteen years ago Reo foresaw the 
future demands for speed and 
smoothness in 
well as in the passenger car field. At 
that time it offered its first Speed 
Wagon with performance designed | 
to match that of the passenger car | 
model of its day. These models | 
were equipped with pneumatic tires, | 
self-starters and other 
ments which placed the truck on 
the same footing as the passenger 
car. 

Ten years later Reo offered 
Speed Wagon with a six-cylinder 
engine as optional equipment. Two 
years later the six-cylinder engine 
was Offered as standard and a year 


(Continued on page 5) 


truck operation as} 


improve- | 


} 


the | 








IN NORTHWEST ORGANIZE! 


Minneapolis, Minn., 
new organization has 
formed here by 
various divisions of the General 
Motors Company in the Northwest. 
It will be known as the General 
Motors Travelers and will be made 
up of wholesale representatives cov- 
ering the Northwest. Approximately 
forty-five were at the first meet- 
ing, at which Gene Allard of the 
Pence Automobile Company © of 
Minneapolis was named president 
Other officers are Dwight Davis. 
vice-president, and H. L. Cum- 
mings, secretary and_ treasurer. 
Fred Wilis, Roy Magnuson, Morris 
Hall, Roy Moore and the officers 
compose the executive board. 


FEDERAL AID HIGHWAY 
WORK GAINED IN 1928 


Washington, Feb. 13.—A total of 
9,753 miles of Federal-aid highways 
were improved in the calendar year 


Feb. 
just 


13.—A 


ended December 31, 1928, by the 
forty-eight state highway depart- 
ments and that of Hawaii, in co-op- 


eration with the Bureau of Public 
Roads of the United States Depart- 
ment of Agriculture. Of that total, 
according to figures compiled by the 
bureau, 17.625 miles had not pre- 
viously been improved with Federal 


aid, while 2.128 miles, which had 
already been so improved, were 
brought to higher stages of con- 
struction. These figures bring the 
total mileage improved with Fed- 
eral aid, as of December 31, to 76,- 
075 miles. In the Federal aid sys- 


tem is a total of 188,017 miles. 


TEXAS CO. COMPLETES 
NEW GASOLINE PLANT 


Los Angeles, Feb. 13.—The Texas 
Company (California) expects to 
place its new gasoline absorption 


plant at Kettleman Hills. in opera- 
tion shortly. The plant’s normal 
capacity will be 35,000,000 cubic 
feet daily, but since Milham's El- 
liott No. 1 producer is averaging 
56,000,000 cubic feet of gas daily, it 
will be necessary to “squeeze” the 
balance in order to handle all of it. 
This is expected to result in 40,000 
gallons of natural casinghead gas 
daily. : 


MORE LAKE BOATS WILL | 
TRANSPORT AUTOMOBILES 
Duluth, Minn., Feb. 13.—Due to a '! 
large increase in the movement of 
automobiles from factories on lower 
lake ports to Duluth and Superior 
the Minnesota-Atlantic Transit 
Company has announced that more | 
boats will be added to the present | 
fleet of five vessels and several 
chartered vessels used last season to | 
care for the increase expected this 
year 


been 


travelers for the | 





'of the St. 





First Roosevelt to 
Roll Off February 18 


Indianapolis, Feb. 13.—The first 
Roosevelt car will roll off the as- 
sembly line in the Marmon Motor 
Car Company factory during the 
week of February 18. 

Production is expected to reach 
approximately 100 cars a day be- 
fore the end of the month. The 
Roosevelt will not be formally in- 
troduced to the public until 
March 23, although shown pri- 
vately to dealers at the National 
Automobile Shows in New York 





matter Aug. 27 
wider Act of March 3 





and Chicago. 








Sales Session Held 
By Relay Motors 


New York, Feb, 13.—The 1929 
program of Relay Motors Cor- 
poration was outlined here Mon- 
day by L. A. Graham, general 
sales manager of the company, at 
a district sales meeting. 
Relay manufactures 


the Relay, 


Commerce, Garford and Service 
makes of motor trucks and buses at} 
its plant located in Long Island 
City, N. Y. | 


About fifty Relay dealers attend- 
ed the meeting. Mr. Graham also 
addressed a gathering of city sales- 
men at the opening morning session 


The purpose of the meeting was ex- | 


plained in introductory remarks by 


H. Happersberg, manager. 
Other speakers and their topics | 
at the all-day gathering were: 


“Mechanical Assembly and Adjust- 


ment,” by F. Meidinger, service | 
manager; “Advertising Program,” 
by Mr. Graham; “Branch Policy 
Toward Its Dealers,” by Mr. Hap- 
persberg:; “Credits,” by C. A. Hilms, 
cashier; “Public Utility Accounts,” | 
by S. Weiner, and “The Parts 
Problem,”’ by J. Rose, stockkeeper. 

A field demonstration and gener- 
lal discussion concluded the _ pro- 


gram for the day. 


St. Louis Show Best 
In Twenty Years 


St. Louis, Feb. 13.—The largest 
automobile show ever held here 
occupied three floors of the Un- 
ion Market Building, where the 
exhibit was staged, with thirty 
distributors displaying thirty-six 
makes and 337 styles of automo- 
biles, in addition to eight dis- 
plays of trucks. The show ran 
from February 4 to 9. 


There were also many exhibits of 


commercial and farm tractors, as 
well as a special display 
nes§ type motorcycles. 
Show attendance and results were 
especially gratifying to Major R. E. 
Lee, secretary and general manager 
Louis Automobile Asso- 
ciation, and the advisory show com- 
mittee, which included E. A. Hat- 
field, president of the Mississippi 
Valley Motor Car Company, Oak- 
land-Pontiac distributorship, chair- 
man; George M. Berry, president of 
the Berry Motor Car Company, 
Packard distributorship; Col. P. H. 
Brockman, president of the De Luxe 
Motor Company, De Soto and Peer- 
less distributorship. 
Major Lee has 
automobile show in St. 
past twenty years. 


managed every 
Louis for the 


CAR DRIVERS NOT TO LOSE 
LICENSE UNTIL HEARING 
Albany, N. Y., Feb. 13. After 
careful consideration of the ques- 
tion of temporary suspension of au- 
tomobile licenses, Charles A. Har- 
nett, commissioner of motor ve- 
hicles, has reached the conclusion 
that in ordinary cases no automo- 
bile operator should be deprived 
of his license until after a hearing | 


in movement of automobiles | and that a change in the procedure 
' by boat. 


will improve the service. 


of busi- | 





———=33 
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FOREIGN MARKETS 
TO SHOW GREATER 
VOLUME THIS YEAR 


Commerce Department 
Reports Indicate 
Sales Increase 


Special from A. D. N. Washington Rureau 
ASHINGTON, Feb. 13. 
—As world automotive 

markets entered the new 
year, there appeared a feeling 
of confidence generally on the 
part of foreign dealers and 
importers that 1929 will wit- 
ness a further recovery eco- 
nomically and a larger vole 

ume of sales than in 1928. 

This optimism is based on re- 

ports received today by tne De- 
partment of Commerce from its 
trade representatives in the prin- 
cipal countries in which Ameri- 
can products are sold. 

These reports, covering conditions 
lin the fourth quarter of 1928 and 
|a resume of the year, indicate, with 
few exceptions, that the pessimism 
so prevalent in the early part of 
1928, coupled with complaint as to 


business generally, is fast disap- 
pearing, with sales continuing to 
increase. 


In most countries the automotive 


industry is recovering a large share 
|Of the retail sales, the reports point 
;out. A summary of the latest re-~ 
| ports, in the order of their im- 
portance, follows:— 
FRANCE 
General expansion in a number 


|Of important industries, particularly 
the automotive industry, are out- 
standing features of 1928. How- 
jever, French foreign trade for 1928 
showed a decline in exports and an 
increase in imports. During the 
first nine months of 1928 there was 
{a gain of 45 per cent. in imports 
over the same period in 1927. 

The International Automobile 
|Salon held in Paris was a complete 
|success with a total of 1,200 ex- 
| hibits. Thirty American makes of 


(Continued on page 5) 


Car Makers Boost 


Glass, Steel Output 
In Pittsburgh Zone 


Pittsburgh, Feb. 13.—Wide di- 
versity in production of automo- 
bile manufacturers is indicated by 
purchases of steel, glass and other 
products in the Pittsburgh district. 

The industry as a whole is doing 
well, judging from its requirments. 
Difficulty is beiny experienced in 
supplying some products, such as 
steel sheets, in sufficient quantities. 

Resumption of large scale produc- 
tion by Ford and Dodge appears to 
account for great total volume and 
it may explain the fact that all 
producers are not as active as a 
short time ago. 

Among the busiest plants at pres- 
jent are Ford, Dodge, Studebaker 
and Willys-Overland. Hudson is 
also active. The demands for ma- 
terials for Chrysler plants are fea- 
tured by good demand for opera- 
tions. 


PITTSBURGH SCREW & BOLT 
ACQUIRES GRAHAM BOLT 
New York, Feb. 13.—The Pitts- 
burgh Screw and Bolt Company has 
acquired the Graham Bolt and Nut 
|Company, in which the Jones 
| Laughlin Steel Company had a sub- 
stantial interest. The Pittsburgh 
company also owns the Gary Screw 
and Bolt Company 


oO, 
t~ 
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ress Personality in Store Fronts 


wens ea 


p Boys’ Growth Credited to Cardinal 


tin. 
S; 


Principle of Keeping Their Customers 
_ Satisfied; Now Operating 15 Stores 


By CHARLES S. ZACK 

AMDEN, N. J., Feb. 13.) 

—From one tiny little 
store in the fall of 1921, with 
only $600 capital and prac- 
tically no credit, to a chain of 
fifteen stores in this city, 
Philadelphia, Chester, Lan- 
caster and Wilmington, doing 
a cash business of consider- 
ably more than $3,000,000 a 
year, in brief, sums up the 
story of the amazing success 
of the Pep Boys in seven 


years. 

The Pep Boys are opening new 
stores every few months and 
constantly adding to the chain 
of outlets. Plans are under way 
to open fifteen new stores this 
year in New Jersey and Penn- 
sylvania. 

Pleasing the customer, keeping 
him satisfied and bringing him 
back are some of the cardinal 
principles that have spelled success 
for the Pep Boys ever since they 
started business. 

When the three members of the 
concern opened the tiny hole in the 
wall, 9 North 63d St., Philadelphia, 
Pa., just seven years ago, they had 
absorbed enough experience in the 
business world to know the differ- 
ence between good and indifferent 
service. In the first place, they 
adopted as one of their principles 
the fact that dependable merchan- 
dise was the big stepping stone that 
would lead to success; the second 
principle was price, the third a 
well-stocked store, containing any 
standard accessory that any auto-| 
mobilist would want. 

There was always a willingness to 
serve, a smile and a “thank you”! 





with every sale. With values so | tising that the Pep Boys were 


much below competition, fame of | 
the Pep Boys spread by word of | 
mouth advertising unti] the little 
hole in the wall became so crowd- 
ed with customers that the place | 
next door had to be taken over. | 

Today, this little store is three 
times as large as it originally was | 
and this is only one of fifteen large 
stores, three of which are, 5-cent to| 
$5 department stores. 
partment stores are located at Wil-| 
mington, Del., and Philadelphia. } 

One of the big things that led to| 
the phenomenal success of the Pep} 
Boys, who, by the way, are Maurice | 
L. Strauss, president; Emanuel Ros- | 
enfeld, vice-president, and I. A 
Strauss, treasurer and legal counsel | 
—otherwise, Moe, Manny and Jack, | 
respectively—was their merchandis- 
ing and advertising policy of doing | 
things in a little different manner 
and getting people to talk about 


, them favorably. 


Every time they opened a new} 
store, they did it in a big way. For | 
instance, when they opened their 
second store at the southeast corner 
of 4lst and Walnut Streets, in addi- 
tion to advertising special values, 
many of which were lower than the 
price they paid wholesale, they used 
big spaces in the newspapers, and 
advertised gas at 10 cents a gallon. 
This was at a time when gas was 
selling at 25 cents a gallon else-| 
where. It required fifty policemen 
to unravel the traffic congestion on | 
opening day. 

The publicity value of these 
openings was tremendous. In sev- 
eral instances, receipts on open- 
ing days totaled more than $19,- 
000. Safety razors, souvenirs, 
matches and many other things 
were given away to every one who 
entered the store, added to the 
good-will prestige, which led to 
further direct and indirect adver- 
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transportation, Hyatt Roller Bearings 
have received this merited recognition 
... since the horse and buggy gave 
way to the horsepower under the hood, 
highways have been Hyattways. 


QUIET ROLLER BEARINGS 
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live wires. 


Always a firm believer in adver- | 


tising, the Pep Boys’ advertising 


department, under the direction of | 


Adolph Strauss, has never missed 
one trick to bring advertising or 


good-will messages to the chain of | 


stores the Pep Boys own. 
Every month there is a big mail- 
ing, post-cards, folders, special val- 
ues, and in addition to this a semi- 
yearly catatogue, in color, hand- 
somely illustrated and a reference 
book of automobile accessory and 
radio needs, nearly every item con- 
sisting of nationally advertised goods 
in which quality and dependability 
are the prerominant features. 
Another big principle which has 
contributed to the Pep Boys’ suc- 
cess is the fact that they train and 
educate salesmen in their em- 
ploy. Every man they take on 
must measure up to certain quali- 
fications of possibilities. He is 
told the policies of the company. 


He is introduced to managers of | 


stores, who started as he did only 
a few years ago, and who are now 
holding responsible high-salaried 
jobs. 

They start their young men at the 


|lowest rung in the ladder and tell 
|them that the top rung is attair- 


able if they want to climb. Tie 
new employees are first placed in 
the stock room, where they learn 


| the stock. It takes five or six months 
|for stock room men to learn their 
| jobs 


are then 
filling up 
keeping records of the 


thoroughly. They 
promoted to the store, 
the bins, 


stock in the bins and seeing that) 


every bin is replenished. 


They are permitted to listen in at} 


the sales conferences. They hear 


(Continued on page 7) 
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Spring Tourists 
# * * 

Lansing’s Show 
* * * 

Pontiac’s Pride 
* * * 


“Play” Department 








Walter Boynton—Detroit Editor 








AROLD J. HORAN, for several years connected with 

the Michigan State Highway Department, has gone to 

Washington, D. C., to become associate highway bridge en- 

gineer of the Bureau of Public Roads. 
Ba * 


* 


MPORTANCE of the spring tourist trade as an economic 
factor is emphasized by the organization of a regular 
bureau to teach housewives how to cater to the needs of the 
numerous visitors by automobile. A survey of tourist habits 
shows that about 16 per cent. of the travelers stay an aver- 
age of three weeks in private homes and at tourist resorts, 
and that the thrifty housewife, who is willing to take an 
| intelligent interest in their proper entertainment, may rea- 
|sonably expect to receive a share of the billions of dollars 
| spent annually by motor tourists all over the country. 
Details of how to take care of the paying visitors in 
such a way that they will want to come again are carefully 
worked out, not only along general but along special lines as 
well. Matters of diet, supply and condition of bedding and 
other household linen, suggestions on housekeeping that will 
make the home attractive and countless other ideas are 
being offered. 
The tourist army grows larger every year. Its business 
|is distinctly valuable and well worth cultivating. Money 
joes by the visitors is coming to be a more and more im- 


portant item in the by-products of the automotive industry. 
+ * * 


Lansing’s Auto Show broke all records, both for attrac- 
| tiveness of display and for attendance. Nearly 150 automo- 
| biles were on view and a total of over 25,000 visitors was 
|recorded. Moreover, as at almost every automobile show 
| thus far this season, the crowd was in a buying mood. Actual 

sales reported by dealers at the show are said to have been 
the largest in the history of these Lansing exhibits. 
. . . - ——_ -—_- 





ete 


Pontiac points with pride to the 
fact that she is now the fourth city 
, in Michigan, from the standpoint 
of number of men engaged in in-| 
dustrial employment. A grand to- 
|tal of nearly 40,000 has been 
reached, and this at a reason when 
the large automotive factories in 
the city can scarcely be said to have | me Mee Ps : ; 
reached peak employment. | Buick’s play department is 

The four large industries of Pon-|.taken just as seriously as any other 
tiac—Oakland Motor Car Company, ! department in the plants. The rec- 

Fisher Body Corporation, General | : : Ho ‘ge vbuag 
Motors Truck Company and Wilson | reational association is made up of 

representatives from each plant, 


Foundry and Machine Company— 2 
| appointed by the plant manager. 


are employing well over 29,000 men, y ' 

a figure about 4,000 above that re-| There are thirty-nine of these men, 

corded at any one time in any pre-| Who work with Bob Green, recrea- 

vious year. Practically every im-| tional director, laying out programs 

portant plant in the district is plan- of games, dances, picnics in season 
j}and other entertainment. Plant 


ning further extension of opera- ; 
representatives work without com- 


Saying that plenty of good labor is 
available in Pontiac and in the sur- 
rounding territory. Estimates are 
that by the middle of spring there 
will be at least 45,000 operatives at 
work—this will form an all-time 
high record, and by a considerable 
increase. 


. 





Striking Acces 
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tions, but the officials are a unit in| ° ; 
pensation and put in long hours 


after their regular tasks are com- 
pleted, planning for their fellow- 
workers, handling the funds raised 
by the association and in general 
conducting its business in an ef- 


sories Window 


is, | ficient way. 
ae The programs are varied. They 
| include weekly concerts by the 


| Buick band, which broadcasts every 

Wednesday night, entertainments in 
| the factory dining rooms, dances in 
the Haskell Community House, box- 
ing bouts and basketball games. 
Fourteen athletic teams are on the 
Buick roster, and their membership 
includes both men and girls. Ri- 
| valry is keen. 

Several thousand employees are 
members of the association, which 
has the following officers: Ernest 
Adams, president; John Chisholm, 
| vice-president; Harold Bradshaw, 


secretary, and Theodore Couch, 
treasurer. 

+ * * 
Flint’s Automobile Show, to be 


held February 19-23, promises to 
wun =| overshadow former exhibitions. Mil- 

” ee ton B. Strauss of Milstra Motors, 
— : Inc., general chairman of the show 
a en teases says that decorations will cost $10,- 


000. There will be about seventy- 
: (Continued on page 7) 
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Dealers in Flint 
Ready for Sixth 
Annual | Exhibit 


LINT, MICH., Feb. 13.— 

The Sixth Annual Auto- 
mobile Show of the Flint 
Automobile Dealers’ Associa- 
tion will open February 19 in 
the newly constructed F. J. 
Boutell Buick Service Build- 
ing, at the corner of North 


Saginaw and Wood Streets. 

The association will display 
Seventy-five models of twenty dif- 
ferent makes of automobiles. Chair- 
men of the various show commit- 
tees are: Finance, W. S. Abbey, 
Buick; decorations, James A. Rice, 
Chrysler; special lighting, G. E. 
Ernest, Hudson-Essex; advertising 
and publicity, L. P. Marshall, Nash; 
exhibits, C. F. Applegate, Chevrolet; 
rules and regulations, Otto Powell, 
Cadillac; music and entertainment, 
Jack Lemere, Ford, and general 
chairman, Milton B. Strauss, Dodge. 

Decorations used at the show cost 
more than $10,000. The show ends 
February 23. 


MONMOUTH, ILL. 

Monmouth, Ill., Feb. 13.—The an- 
nual automobile show will be held 
March 13-16 in the armory here, 
with all local dealers represented in 
the exhibit of current models. The 
armory is being completely decorated 
for the event and, following the 
usual custom, a dance in the up- 
Stairs ballroom each evening will be 








On in 





Approximately eighty cars and 


trucks will be displayed. 


KANSAS CITY 

Kansas City, Feb. 13.—aAll the 
leading American automobiles are 
represented in the Kansas City Au- 
tomobile Show, which opened here 
Saturday and which will continue 
through the week to Saturday 
night. Besides the exhibition of 


cars and trucks there also are many | 


exhibits of accessories, tools, equip- 
ment, service supplies and automo- 
tive specialties. 


FRESNO, CAL. 

Fresno, Cal., Feb. 13—The Nine- 
teenth Annual Central California 
Automobile Show recently closed 
after a four days’ run under the 
auspices of the Fresno Motor Car 
Dealers’ Association. Eighteen 
Fresno dealers exhibited a score of 
different makes of cars and fifty 
models. 

“Local dealers have expressed 
themselves as being highly pleased 
with the results secured from the 
show,” declared Walter 
president of the dealers’ association. 
“Scores of excellent prospects are 
reported by the dealers.” 


LONG BEACH, CAL, 


Long Beach, Cal., Feb. 13.—The 
Long Beach Motor Car Dealers’ As- 


sociation has set February 18 to 25,/ 


inclusive, as the date for the annual 
Long Beach Automobile Show and 
has named Thomas H. Lindsay, ad- 


vertising counsellor, as the show 
manager. 
John O. Rankin, newly elected 


president of the association, heads a | 


special show committee to assist Mr. 
Lindsay. Other committee mem- 
bers are R, O. Gould, Glenn E. 


W. Carr, | 





a feature of the show. Thomas, C. Curtis Smith, Norman 


NEW CASTLE, PA. |J. Waldvogel. The show will be 

New Castle, Pa., Feb. 13.—The| 
New Castle Automobile Dealers’ As-|nue, under canvas, as heretofore. 
sociation has set February 28 and | There will be space for the display 
to March 1 as the dates for holding|°f more than 100 automobiles, to- 
the annual automobile show in the | Sether with accessory exhibits and 
Scottish Rite Cathedral. J. B. Rick | Oil company displays. An orchestra, 
is general chairman of arrangements | the presentation of motion picture 
and is aided by Ray F. Hall, secre- |Stars, a fashion revue and entertain- 


tary of the association. ers will be included on the program. 


CHICO, CAL. HOLYOKE, MASS. 

Chico, Cal., Feb. 13.—Chico au- Holyoke, Mass., Feb. 13.—Ar- 
sided at the arrangement meeting,|/rangements are being rapidly com- 
tomobile dealers will stage their| pleted for Holyoke’s annual show, 
Second Annual Automobile Show in/to be held February 21, 22 and 23. 
Memorial Hall Friday,Saturdayand|The show this year will be the 
Sunday, February 15 to 17, inclu-| largest that has yet been held be- 
sive. Fourteen dealers will display | cause of the fact that more dealers 
automobiles. Ralph Watkins pre-j|will participate than ever before, 
sided at the arrangement meeting,|which means a more varied ex- 
and the committee chairmen, R. J.| hibit. The show will be held in the 
Crow and J. E. Gearheardt, made|Charlton Building, Suffolk and Elm 
reports. Streets. Chairman Fred A. Flick, 

- |Arthur Hall and Stuart Russell 
WICHITA FALLS, TEX. |comprise the show committee, with 

Wichita Falls, Tex., Feb. 13—The!R. J. Laporte as manager of de- 
annual spring automobile show will| tails, as in previous years. 
be held in the Swarts-Wood Build-| : 
ing February 28 and March 1 and 2.| SPARTANBURG, S. C. 

The show will be held under the| Spartanburg, S. C., Feb. 13.—Au- 
auspices of the Wichita Falls Auto-|tomobile dealers of this city have 
mobile Dealers’ Association, with the|decided to stage a greater Spar- 
following committee in charge of ar-|tanburg automobile show, and the 
rangements: J. A. McFall, chair-| dates have been set as February 26, 
man; Bob Corneilson, and George|27 and 28. The exhibits will be in 
Fox. L. O. Brown, president of the | the new three-story brick building 
association, is general chairman.|adjoining the J. W. Bell Company 


| J. Able, Ernest Gresham and George | 


Staged at Broadway and Lime Ave-| 


UTAH MOTOR SHOW TO 
In Alaska Has No BE HELD UNDER CANVAS 


Used Car Problem FEBRUARY 16 TO 23 


Pn. Lake City, Feb. 13.—The City 

Seattle, Wash., Feb. 13.—Alaska |CO™Mmission has changed its mind 
has no used car problem, or, if any and given the Utah Automobile 
at all, it is very slight. This is | Dealers ; 
the statement of H. J. Lucas, | hold its show in a tent, as was 
owner and manager of Juneau the original intention. The show will 
Motors, Ford and Studebaker deal- | ¢ held in Walker’s Field, 9th, South 
ers in that territory. This is the 
big firm of Alaska. 

“Miners and Indians are always 
ready to pick a used car that is 
worth anything at all,” said Mr. 
Lucas. “Cars are none too plenti- 
ful and sell readily. We have but 
few unsold used cars in stock.” 
| Juneau, with a population of | ; 
| 4,000, has but 500 ears and thirty | rated to represent an oriental tem- 
miles of road. Conditions are good | Pl¢. It will be the largest tent ever 
in the town, as the mining pay | ®Tected in this city. 
roll alone is $1,000,000 per year, | This show will be the first the 
the Alaska-Juneau Gold Mining | #Utomotive industry has held here 
Company running its plant up to | in six years, and the first to be held 
10,000 tons daily. lin a tent. The committee in charge 

; |of it will be composed of Russell 


Studebaker Dealer 


to February 23. Exhibits will be 


cars and accessories. 





feet of floor space available, the re- 
mainder being used for accessories. 
The interior of the tent will be dec- 








on West Main Street. All indica- | chairman; President Arch Browning 

tions point to the fact that this|of the association, Seth H. Blair, 

|year’s show will probably be the | Blair Motor Company, and Frank B. 

greatest collection of motor cars Streator, Streator-Smith, Inc., all of 

ever seen in South Carolina, as | Salt Lake City. 

Spartanburg long has been recog- = 

|nized as the automobile center of |}HILLAS MOTOR SELLS 25 

the state. STREET CAR TYPE BUSES 
Newark, N. J., Feb. 13.—Twenty- 


SPRINGFIELD, MASS. 

Springfield, Mass., Feb. 13.—Latest 
models of 1929 motor cars are com- 
ing direct for the Springfield Auto 
Show, to be held in the Auditorium 
during the week of February 25. 
Two orchestras will play during 
show week. All accessory space has|, , 
been allotted. A ss0-chew "bameuet | in charge of decorations, and J. W. 
will be held in the Kimball Hote! | Northcott, in charge of lighting, 


| have been sold by the Hillas Motor 
|Car Company of Newark, local 
| Dodge dealer, to the Public Servicé 
| Corporation. They are twenty-one- 
| passenger buses and will be placed 
|in service on suburban routes. 


| more than 200. 
|Sical program is being arranged, 
with a “surprise” speaker, whose 
name is being withheld. Harry W.| 4nd Elmer Mullen. 
Stacy, under whose direction the | 


Bryant, S. B. Featherston, I. B. 
Jones, Horace Wilson, Tom Tanner 


Full Swing in Many Cities 


R. H. Rice Co. to 
Handle Whippets 


Kansas City, Mo., Feb. 13.—One of 


|the most important dealership con- 


and Main Streets, from February 16| Willys - Overland, 


| Richards, Hyland Motor Company, | 


Association permission to} nections closed in the Middle West 


| in recent years was revealed here by 
| E. D. Knowles, regional manager for 
Inc., who an- 
|nounced that the R. H. Rice Motor 


confined exclusively to passenger|Company, 1414 Baltimore Ave., has 


|}contracted for the retail sale of 


The automobile section will take| Whippet fours and sixes, replacing 
more than half of the 42,000 square|the line which the company for- 


imerly handled. The acquisition of 
|the Rice organization materially 
| Strengthens the position of Willys- 
| Overland in the Kansas City met- 
|ropolitan area. 

The Rice establishment, with 25,- 
000 square feet of floor space, is 
ideally situated and provides ade- 
quate quarters, not only for an ex- 
hibit of new cars, but for efficient 
service for motor car owners. The 
building, a three-story structure, has 
a sixty-foot frontage, with a service 


station in the rear and a service 
court at the side, 148 by 122 feet. A 
complete stock of Whippet parts 


already has been installed, while an 


|} entire new corps of mechanics has 


| five new street car type motor buses | 


February 20, with an attendance of | Were added to the general commit- 
4 An attractive mu- tee, composed of C. W. Sulier, Fred | 


| function. 


been provided by the Willys-Over- 
land factory 

The business of the new organi- 
zation will be under the personal 
direction of R. P. Rice, president, 
one of the outstanding and best 
known leaders in the automobile 
sales field in the Middle West. F. 
K. Schuebbach, who has been asso- 
ciated with Mr. Rice for the last ten 
years and who is also well known 
throughout the Mid-West automo- 
tive sales field, will be secretary and 
general manager of the company. A 
complete personnel has been pro- 
| vided, and the new Whippet organi- 
zation already has begun to actively 








shows of the last thirteen years have | 
| been conducted, will again have | 
complete charge of this year’s show. | 
} 
| Zanesville, O., Feb. 13. F acc 
| Zanesville Auto Show closed Satur- 
|day night with a record attendance | 
of 15,000 for the week. Officials , 
| were justly proud of this support | 
|from a city of 35,000. A total sale 
|of about fifty cars was reported by 
(exhibiting dealers, with numerous | 
good prospects. Dealers stated | 
| unanimously the show was the most | 
| successful ever put on in the city. 


| This, in spite of weather, and not 
;because of it, for practically the 


ZANESVILLE, O. 


| whole week was inclement. Deco- 
|rations surpassed those of other 
| years. 


LEXINGTON, KY. 
Lexington, Ky., Feb. 13.—The first 
| automobile show to be held in the 
| Blue Grass in three years will be 
| held here February 20, 21 and 22 
at the Purcell Garage on West Main 
| Street, with nineteen dealers par- 
|ticipating. It is planned to make | 

| the event an annual affair. 
A. E. Oram and Keller Norton, 























A BIG ARROW painted on the roof of the Willys-Overland administration building indicates to flyers 
The roof is finished in brilliant vermilion brick and is 375x63 feet. 
A white cornice serves as a frame for the arrow, which is 58 feet long. President John N. Willys ordered 


the direction and distance to Toledo. 
the sign placed as a guide to aviators. 
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Write or wire now for complete information 
on the new Studebaker franchise to 


Department 88 
THE STUDEBAKER CORPORATION OF AMERICA 
South Bend, Indiana 


STUDEBAKER 
JANUARY RETAIL DELIVERIES 
GREATEST IN HISTORY 


... over 2,000 unfilled orders 
carried into February 
by factory 





Put your trust in 


STUDEBAKER 


AMERICA’S 
FRIENDLIEST 
FACTORY 
’ 


Four Great Lines of 
Studebaker Champion Sixes and Eights 


at the factory 
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Tire Value 

oa ,om - — = == oe — 
ROM TIME TO TIME The Automotive Daily News has 


called attention to the fact that while almost every other 
article of necessity or luxury has risen in price since the war, 
automotive prices are lower today than ever before. 

This condition holds not only in the field of complete 
motor vehicles, but also in that of equipment. For instance, 
the storage battery today sells far below the price level of 
just a few years ago, yet the service rendered has been more 
than doubled. A storage battery today that gave under two 
years of service would be considered with suspicion by its 
own maker, but five or six years ago twelve to fifteen months 
was the normal life of this source of electrical current. 

In a very recent issue of The Automotive Daily 
a price cut was announced by two of the leading companies 
in the tire field, with the others following suit. This incident 
serves to call attention to the fact that the tire makers are 
giving tremendous value for the money spent on their prod- 
uct. So thorough a student of the tire field as W. Ruth- 
erford, president of the Pennsylvania Rubber Company, 
recently estimated that the public today is getting a dollar's 
worth of value for every thirty cents it spends for tires. If 
we go back to 1914, the year when the new economic era 
began with the world war, we shall find that tires sold some- 
what above present price levels. But the tire of that day 
gave five or six thousand miles of service, against a present- 
day average of certainly 20,000 miles. In other words, the 
motor vehicle owner today is getting somewhere between 
three and four times as much for every dollar that he spends 
as he was in 1914. 

Of course, cheaper crude rubber has had a part in 
producing this increased tire value, but the constantly 
developing skill of the tire manufacturers has been an 
equally potent factor And the end is not yet. The tire 
makers are continuing to develop and improve their 
product. The new six-ply supercords may mark another 
step forward in value-giving. And, of course, the buying 
public is the beneficiary. 


Pity the Poor Engineer 


OME idea of the problems that face an automotive engi- | 


neer may be gained from the experience of the man who 
designed the Golden Arrow, the car which Major Seagrave 


will drive in a trial against time on a Daytona (Fla.) beach. 4 


The Golden Arrow has been stream-lined to the last possible 
limit, but note the word “limit.” The average man would 
be inclined to think, “Why, sure, make it absolutely stream- 
lined and your speed automatically goes up.” 

As a matter of fact, perfect stream-lining would upset 
the equilibrium of the car. The vehicle, traveling at the 
tremendous speeds of which it is capable, would have a ten- 
dency to lift up from the ground. The engineer must deter- 
mine just how far he can carry his stream-lining and just 
how much weight he must have to keep the car on the ground 
when it is traveling well over 200 miles an hour. If he adds 
too much weight he will cut down the speed; if he cuts off 
too much weight he makes the vehicle unsafe to drive, and 
no one gainsays that driving 240 miles an hour is risky 
enough even under ideal conditions. 

The engineer designing a passenger car for regular 
commercial production has other seemingly irreconcilable 
factors which he must reconcile. In proportion to his 
success in doing so he establishes his standing as an auto- 
motive engineer. 


vehicle. He turned out 15,000,000 Model T’s over a period 


of twenty-six years, and it took him fifteen months to build | 
a million Model A’s. 








Secretary. | 


News | 


Henry Ford has just built his sixteen millionth motor | 
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“FARVAL” CHASSIS LUBRICATING SYSTEM 


LUBRICATION DEVICES, 
Battle Creek, Mich. 


GRISACO CYLINDER 
GRINDER 
THE GRINDER SALES COMPANY 


INC. 








650 West Baltimore Ave., Detroit 











The new “Farval” 
chassis lubricating system is de- 
Signed to deliver a measured quan- 
tity of either oil or grease to all 


chassis bearings under high pressure 
the pumping 
a pressure of 


With 
above, 


unit 


illustrated 
500 i 


pounds 





Fig. 1 
obtained on the system with no more 
effort than is required to step on 
the starter button on the average 
car. The lubricant is controlled at 
each bearing through the use of a 
positive measuring valve, as illus- 


trated. When the pressure is ap- 
plied to the system, the valves are 
loaded with a measured quantity 


and on the same stroke this meas- 
ured amount is discharged into the 
bearings, and the valve shuts off it- 
self. With this system complete 
chassis lubrication is obtained with 
grease or oil in zero weather, and 
the system is unique in the fact 
that it is the only chassis system 
which will distribute grease. The 
valves are discharged and the bear- 





Fig. 
ings lubricated with the pressure or 
downward stroke on the foot pedal. 
When the foot is removed from the 


pedal a spring returns it to its nor- 
mal position and thus relieves the 
pressure on the line, as well as 
primes the gun with a new charge. 
Cut 1 shows the valve in normal 
position, with no pressure on the 
line. In this position the piston is 
seated against a gasket, thus keep- 
ing the supply line always full of 








Fig. 3 


9 


lubricant. Cut 2 shows the pis- 
ton of the valve moved forward 
by the pressure on the line suffi- 
ciently to permit the lubricant to 
by-pass around the piston and 
completely fill the valve chamber. 
Cut 3 shows the uiston moved for- 
ward to a point where the intake is 
closed and the outlet is closed. In 
this position the valve has definitely 
measured the quantity of lubricant. 





Fig. 4 
| Cut 4 shows the 
still 
where it has discharged the meas- 
| ured contents of the valve and has 
shut itself off. 


further forward to a_ point 


NON-CORROSIVE SOLUTION 


SAMSON PRODUCTS COMPANY 
663 N. Broad St., Philadelphia, Pa. 


centralized + 


} 


things that come in contact with acid 
or acid fumes and is said to be par- 
ticularly valuable in the treatment 
of battery terminals and cables. It 




















can also be used in treatment of This grinder has an expansion 
aprons, shoes. clothing and so forth | range of from 25, to 4! inches with 
of those employed at battery serv- an adjusting device graduated to 
ice stations It protects charging cone one-thousand of an inch. There 
clips bus. bars canopies over are no extra stones to set or buy. 
charging tables and so forth. Be- The new grinder is a six-point tool 
fore application the part to be with the six points of contact in- 
treated should be _ thoroughly suring speed and accuracy. Price, 
cleaned $42 


BESTOCHEV PACKAGED 


BRAKE LINING 


ALLBESTOS CORPORATION 
Philadelphia, Pa. 


NEW GRINDER EXHAUSTER 
EQUIPMENT 


THE HISEY-WOLF MACHINE Co. 
Cincinnati, 


oO. 





Corporation 


The Allbestos has 
taken another step forward in the 
modern merchandising of brake lin- 
ing. It announces a cut and punched 
strip tor Chevrolet 4 and Pontiac 6, 
packed in individual cartons. These 
cartons are as modern in appearance 
as is the idea of a packaged line of 
brake lining. They are aimed to 
make merchandising easier for the 





' ; rer a ae trade. Each one of the unique or- 
This exhauster equipment is de- ange and black cartons contains two 
signed for use with Hisey grinders strips of Bestochev brake lining. 
of 10, 12 and 14 inch wheel capaci- | This is woven from the same high- 


ties, and is motor-driven, mounted 
on ball bearings throughout. This 
equipment can also be supplied for 
Hisey buffing and polishing ma- 
chines of 8, 10, 12 and 14 inch wheel 
capacities. One and the same auto- 
matic motor starter simultaneously 
controls both motors. 


quality, long-fiber asbestos yarn as 
is used in Allbestos Standard and 
Triple Duty brake lining. Each strip 
is cut exactly thirty-four inches in 
length. Each strip is punched ready 
for easy installation. Rivets are in- 
cluded in the carton. A resale price 
of $1.80 is recommended. 


CALENDAR OF COMING EVENTS 


ct 








Ruick 


JANUARY Association Show at Boutell 
30-Feb. 16—Rome, Italy. International Service Building 
Salon 20-22—Lexington, Ky. Automobile show. 
FEBRUARY 21-23—Holyoke, Mass. Automobile show. 
6-14—Detrot:. Mich. Second Annual All-, 22-Mar. 3—Copenhagen, Denmark. Automo- 
9-16—Akron. O. Automobile show. bile exhibition of passenger cars. 
9- — a City. Me. Automobile show 23-Mar. 2—San Francisco, Cal. Automo- 
American Royal Building ile Salon at Palace Hotel 
am e. Angeles, Cal. Automobile Salon | 25-Mar. 2—Indianapolis, Ind. Automobile 
at Hotel Biltmore Trade Association, aunual autome- 
9-16—Plainfield, N. J. Automobile show bile show 
at Anrusement Academy. 25- —Housten, Tex. South Texas Annual 
11-16—Binghamton, N. ¥. Automobile show Automobile Show. 
State Armory. 26-28 Spartamhurs, Ss. C¢. Automobile 
11-16—Denver, Col. Automobile show at she 
| Auditorium. 25-Mar. "2—Springfield, Mass. Automobile 
13-15—Washington, D.C. National Paving 
Brick Manufacturers’ Association.  26- Mar. 2—- Evansville, Ind. Eighteenth An- 


piston moved | 


annual meeting at Mayflower Hotel nual Automobile Show. 


13-16—Mankate. Minna. Automobile show 27-Mar. 2—Sioux City.la. Automobile show. 

| 13-18—Denver. Col. Automobile show 28-Mar. 2—New Castle, Pa. A uLomobile 

| $5-17—Coentralia, Wash. Automobile Show show in Scottish Rite Cathedral. 

15-17—Chico, Cal. Automobile show ut | 28-Mar. 2—Wichita Falls, Tex. Automobile 
Memor “" ‘ show in Swarts-Wood Luilding. 

16-23—Altoona a. Automobile Show. : 

16-23—Canton, 0. Automobile show. MARCH 

16-23—Hartford, Conn. Automobile show 2- 9—Bosion, Mass. Automobile show. 


| 16-23—Trenton, 


| 18-23—Fall River, 
| 138 3—Des Moines, 


| 182 3—Memphias, 


This new solution called Ha-Ha} 


tis designed tc protect any parts or | 





' 


16-23—Providence, R. I. Automobile show 

N. J. Fourteenth Annual 

Automobile Show. 

Mass. Automobile Show 

Ia. Autonrobile show 

Autonrobile show. 
Automobile show 


- 9—Charlotte, N. 
play Week. 
2-10—Los Angeles, Cal. 

automobile show. 
3-13—Leipzig, Germany. Automobile fair. 
6-10—Springfield, Ill. Automobile Dealers’ 
Association, Eleventh Annual Auto 


Automobile Dis- 


Sixteenth Annual 


8-24—Omaha, Neb. 


18-23—Chattanooga, Tenn. Annual auto | mobile Show. 
mobiie show. | 9-16—Fort Worth, Tex. Automobile show. 
18-2 o—taes Beach, Cal. Motor Car Deal-| 9-17—Copenhagen, Denmark. Trucks, mo 
rs’ Association Automobile Show. | torcycles, etc.. shows at Forum. 
19-23—Fiint, Mich. Automobile Dealers’ 13-16—Menmouth, Ill. Automobile show. 
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Foreign Markets | 
To Show Greater | 
Volume This Year 


(Continued from Page 1) 
cars were represented. The Ameri- 
can participation was the greatest 
in history, and a number of the 
models had their first showing. 


GERMANY 


Total sales for the year exceeded 
those of 1927 by about 30 per cent. 
in the case of passenger cars. The 
international automobile show staged | 
in Berlin gave some stimulus to sales 

It is estimated that American pas- 
senger cars accounted for 35,000 out | 
of an approximate total of 125,000 
sales during 1928. German produc- | 
tion is estimated at 80,000 units for 
1928, and other foreign imports 
totaled about 10,000, of which Fiat 
Sales were largest and Citroen next 

Germany continued to be a pro- | 
ducer and user of light motorcycles, 
having the second largest consump- 
tion of motorcycles in the world. 


BELGIUM 


The feature of the fourth quar- 
ter was the Brussels auto show 
American low-priced cars are 
rapidly regaining a dominant posi- 
tion in the market. Several makes 
of American cars of the medium 
and high priced class were recently | 
introduced on the market , 


DANZIG 
American cars hold first place in 
Danzig by a wide margin, with a 





German manufacturer as their | 
nearest competitor American 
chassis for light trucks hold first 
place. A few heavy trucks of Amer- 


ican make have been sold. but Ger- 
man makes lead in sales 


JUGOSLAVIA 


American automobiles are on- 
Stantly increasing their sales at the 
expense of their European competi- 


tors. In October imports of Ameri- 
can cars were 60 per cent. of the 
total imports. During the first ten 


months of the year, sales of Amer- | 


ican cars increased 37.11 per cent 
over the corresponding period of 
1927, whereas European makes 
showed a decrease of 6.35 per cent. 
Truck sales were fair and many 
passenger cars were reported as be- 
ing sold for light delivery wagons 
NORWAY 

American makes accounted for 
about 85 per cent. of the total im- 
ports for the first eleven months of 
1928, including assembly units from 
Denmark. Upon the advice of an 
American expert, new models of 
buses are to be used in Norway. 
These buses will be somewhat nar- 
rower and will embody certain dis- 
tinctly American features. 

ARGENTINA 

General economic conditions were 
very good during the fourth quar- 
ter, and the automotive industry is 
receiving a large share of the ex- 
traordinarily good retail sales in 
practically all lines. It is estimated 
that a total of about 55.300 passen- 
ger cars and 18,800 trucks were im- 
ported in 1928. Sales of medium 
and high priced cars maintained the 
growing popularity of closed models, 
despite the arrival of the South 
American summer. 


BRAZIL 

Business was slowed up somewhat 
during the fourth quarter due to 
several large failures in Rio de 
Janeiro and the increasing num- 
ber of smaller ones in Sao Paulo 
Bank credits were tightened and 
automotive finance houses’ were 
asking for larger down payments 
as the year closed. 

Competition in the passenger car 
and truck market is between Amer- 
ican manufacturers. One American 
plant is enlarging its facilities from 
an original assembly of ten units 
a day in 1925 tc a capacity of 20C 
units daily. There is a trend toward 
heavier trucks in the cities, but at 
present about 90 per cent. of all sales 
are of the one and two ton class. 
An American motorcycle heretofore 
unknown on the market has been 
recently introduced. 


CHINA 
American light cars have prefer- 
ence in this market and American 
makes appear to outnumber Euro- 
pean cars three to one. There is a 
small deman? for better-class jobs. 
At present dealers have conservative 
stocks for 1929. 
JAPAN 
The fourth quarter was very good 
for the automotive industry. of 


}high custom 
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the total sales American participa- 
tion continued at about 95 per cent 
There was a falling off of French 
imports, but increases were recorded 
in arrivals from Italy and Great 
Britain. The outlook for truck and 
bus sales is very encouraging. The 
demand for trucks is largely the one 
and one and a half ton type. Motor- 
‘yele sales during 1928 will prob- 
ably equal those of 1927 
CUBA 

A improvement took place in the 
sales of low priced cars during the 
fourth quarter of 1928. Sales ol 
medium priced cars showed a gain 
over the third quarter. The truck 
business was good. and a consider- 
able increase in sales of light trucks 


was made 


MEXICO | 
Sales were satisfactory at the] 
lelose of 1928. Truck and bus sales 
vere reported as exceptionally good 
Municipal and Federal govern- 
ment authorities are the principal 
purchasers of heavy trucks and mo 
torcycles, and dealers anticipate 
good sales for 1929 


NEWFOUNDLAND 
The Newfoundland market was 
dominated by low and medium 
priced cars. High priced cars are 
very seldom imported because of the 
taxes. There is an 
active demand for motor trucks from 
1 to 1'5-ton capacity. Competition 
is entirely between American com- 
panies 
Motorcycle sales are mostly sec-| 
ond-hand makes of American | 
manufacture. 


EDISON FINDS 40 PLANTS | 
IN RUBBER ee 


Fort Myers, Fla., Feb. 13. | 
Thomas A. Edison announced here 
that he had found forty rubber 
substitute plants which can be cul- 
tivated on a large scale. 

In connection with his rubber 
experiments, Edison said in a brief 
talk for the movietone, following 
President-elect Hoover's arrival, 
that Henry Ford had purchased a 
32,000 acre tract of land in Georgia, 
where he will cultivate the plants 
in which Edison has discovered rub- 
ber 

Edison held out the possibility of 
rubber production at some future 
date in states bordering on the Gulf 
of Mexico to compete with the 
tropics. 





COBLEIGH TO SPEAK AT 
S. A. E. AND A. S. A. DINNER 
New York, Feb. 13.—“Human Fac- 
tors in Automotive Service” will be 
discussed at the joint dinner to- 
morrow evening of the Society of 
Automotive Engineers and the Au- 
tomotive Service Association by H. 
R. Cobleigh, representing the Ser- 
vice Association and the National 
Automobile Chamber of Commerce. 
The dinner will be held at 6 o'clock 
in the ballroom of the Park Cen- 
tral. Sidney B. Dresser of the Kent 
Garage Company, chairman of the 
Metropolitan district of the Society 
of Automotive Engineers, will pre- | 
side 


DOVASTON HEADS SALES OF 
STUDEBAKER AT VANCOUVER | 
Vancouver, B. C., Feb. 13—Fred 

W. Dovaston, who has been with 

the Studebaker organization at Van- 

ccuver for ten years, has been ap- 
pointed sales manager of the auto- 
mobile firm here, according to an 
announcement by C. H. Willis, presi- 
dent of Willis-Kingsley Motors, Ltd 

1190 Georgia St. West, Studebaker 

distributor of British Columbia. 


A. M. A. OF NEW YORK 
ELECTS SIX DIRECTORS ington of the 


New Gramm Imperial Junior Van 


LONG DISTANCE MOVING 


BARSAE OPS RO. 


pee 





Company. 


New York, Feb. 13.—At the recent 


annual business 
Automobile 
of New York, Inc., the 


were elected to serve on the board 
of directors for a period of two which took over the Pan 
the Pack- Company properties at St. Cloud and 
parts 
B. Sanborn named F. E. 
C.H. Jennings of the Graham-Paige Satterlee and M. D. Chandler of 
Minneapolis and E. J. Smith of St. 


years: Lee J. Eastman of 


ard Motor Car Company, J. 


of the Hulett Motor Car 


Y. C. Corporation, I. M, Uppercu 


of the Uppercu Cadillac 


meeting of the 
Merchants Association 


B. Hulett manufactured motor 
Company, Judge J. 


Corpora- Cloud, receivers 



















ITon 
6 cylinder 
4wheel Brakes 


$995 


Chessis 


tested and 





Stutz New 


Fergus Falls, Minn., Feb. 13. 
was received in Federal Court here 
following | of the appointment of receivers for 
the Diamond Motor Parts Company, 


| 





Reo Offers New 
4-Speed Truck 


(Continued from Page 1) 

ago the four-wheel internal expand- 
ing hydraulic brakes, which are be- 
ing continued in this year’s’ model, 
were adopted. 

The new line has been termed the 
Safety Wagon line and many im- 
provements have been incorporated 


| all designed to improve its perform- 


ance and increase the factor of safe- 
ty in operation. 
The power plants in the new line 


| have been carefully designed and 


balanced throughout to insure a 
road performance of the new ve- 
hicle which is on a par with the 
performance Of the present day pa? 
senger car. The  seven-bearing 
crank shafts have been carefully 
balanced and acceleration has been 
greatly improved. 

Reo Speed Wagons in the 1, to l1- 
ton capacities with wheel bases 


; ranging from 115 to 138 inches and 
new chassis for twelve and twenty- 


tion, C. M. Bishop of Bishop, Mc-, 
Cormick & Bishop, and E. W. Head- 
York | 


one-passenger car coaches are also 
available. 


SWENSON NEW HEAD OF 
STEVENS POINT ASS’N, 

Stevens Point, Wis., Feb. 13—The 
Stevens Point Automobile Dealers’ 
Association has elected A. V. Swen- 
son president for the coming year, 
Charles H. Currier vice-president, 
. J. Wood secretary, and Leo 
Guillikson treasurer. G. A. Kenkel 
was named chairman for the auto- 
mobile show, which will be held 
February 22-24. The directors of 
the automobile show will hold an- 
other meeting February 15. 


> 


1929 
STEWARTS 


“acknowledge no 
peer in all truckdom 


MORE powerful, more rugged, more attractive in appear- 
ance, offering bigger value per dollar than ever before 


«-. the greatest Stewart value of them all is here! 


proven Stewart features. 


Another Sales Increase 


1926 sales 41% ahead of 1925... 1927, 45.7% over 1926 
and in 1928 anincrease of 53% over 1927. That's the 
story of Stewart success in figures. Any Stewart will 
prove the reason why. Before you buy any truck 
see the 1929 Stewarts. 


STEWART MOTOR CORPORATION, Buffalo, N.Y. 
Export Branch: | BROADWAY, NEW YORK CITY. 
Cable Address: Stewartruk, New York. Code—Bentley. 













2"Ton 
6 cylinder 


44 wheel Brakes 


For 15 years Stewarts have built up a reputation as quality 
trucks moderately priced. Today the 1929 Stewarts are being 
hailed as the outstanding truck value of the age. 


The new Stewarts have all the latest known worth- 
while mechanical improvements, plus the time- 


Stewart owners do not figure depreciation on a 2 or 3 year basis. 
They know by experience that the average life of a Stewart is 
# 5 years or more. Many Stewarts have given their owners 8, 10, and 
12 years of constant service. 
Measured in miles and years of service, Stewarts cost less to buy 
and operate. Continuous service year in and year outon the road 
with minimum repair bills has given Stewart a world-wide 
reputation as ‘‘America’s Greatest Truck Value’’. 










Models ~ 


34 Ton 
6 Cylinder, $895 Chassis 
1 Ton 

























6 Cylinder, $995 Chassis 
1% Ton 

4 or 6 Cyl., $1295 Chassis 
1/2 Ton 


4 or 6Cyl, $1645 Chassis 
2 on 

4 or 6 Cyl., $1975 Chassis 

Worm Axle,$2095 Chassis 

2/2 Ton 

6 Cylinder, $2690 Chassis 
Ton 

6 Cylinder, $3490 Chassis 
on 

6 Cylinder, $4200 Chassis 


All prices f. 0. b. Buffale 








Stewart Trucks have won—By costing less torun 
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theft protection 

does the public 
know and 

understand ? 
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_— 80 ten 
Hershey ads in the 
Saturday Evening Post 
have helped 3 million 
Hershey owners tell 


of Hershey security 
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HOUDAILLE 


SHOCK ABSORBERS 


HOUDE ENGINEERING CORP 
BUFFALO, N. Y. 











New Access 


ory Dealers 





LOUISIANA 


New Orleans, Feb. 13—One of the 
most attractive tire places and fill- 
ing stations to begin business in 
New Orleans in some time held a 
formal opening recently at Canal 
and Roman Streets. The place is 
that of the Interstate Tire Company, 
distributor here for Samson tires, 
and is the first of three stations the 
company plans to open in New 
Orleans, according to R. A. Hymel, 
vice-president of the company. The 
new place consists of a filling sta- 
tion, tire sales department and tire 
service, and, in addition, a special 
battery plant. 


NEW YORK 
Lockport, Feb. 13——The Market 


Brown has purchased the C. D. 
Connor accessory store and filling 
station at Main Street and Cum- 
mings Avenue in this village. Mr. 
Brown will improve the building and 
add to the line carried by Mr. 
Connor. 


ILLINOIS 

Chicago, Feb. 13—The Oakwood 
Tire Company observed the opening 
of its super-service station at 544 
Madison Street, Oak Park, last 
week by keeping open house day 
and evening. The station is under 
the direction of M. V. Stanford. 


WASHINGTON 


Bellingham, Feb. 13.—E. Pfueller, 
William Whitfield and Gladys 





Street Garage Company, recently 
incorporated here for $100,000, will 
erect a large three-story public | 
garage and accessory shop in Mar- 
ket Street, construction beginning 
at once. George C. and William | 
| Bewley and William B. Truesdale, 
all Lockport men, are behind the | 
project. 


13,— William | 


_ Silver Springs, Feb. 





Gooding have organized the Auto- 
motive Parts Service, to do a gen- 
eral business in automotive parts 
here. The firm is incorporated for 
$30,000. 


SOUTH CAROLINA 





under the management of George J. 
Rowell. This concern has the agency 
for Fisk tires and tubes in the 
Columbia territory. 
FLORIDA 

Ocala, Feb. 13.—A new automobile 
accessory firm has just been or- 
ganized here. It is known as the 
Ocala Tire and Service Company, 
and is capitalized at $5,000. v 
board of directors is composed 0 
C. A. Savage, Jr., W. C. Billlngsley 
and A. T. Billingsley. 


NEW BAY STATE GARAGE 

Holyoke, Mass., Feb. 13.—Hotel 
Garages, Inc., has opened a new 
175-car garage at 15 Cypress St., 
Springfield, Mass., the first garage 
to be opened by this new corpora- 
tion. Hotel Charles, the name of 
the new garage, will engage in a 
general garage business. Herman 
Pollack is president and manager, 
Solly Hochberg. treasurer and John 
E. Griffin clerk. 


ACQUIRES FIFTH STORE 
Birmingham, Ala., Feb. 13 (U. T. 
P, S.).—The Drennen Motor Car 
Company has acquired its fifth 
store in the Birmingham district. 
The Firestone Tire Store has been 


MALCOM MOTOR SALES 
IN LARGER QUARTERS 


Buffalo, Feb. 13—The B. M. Mal- 
colm Motor Sales and Accessory 
Company of Niagara Falls, Ont., has 
opened its third store in St, Gath- 
erines, Ont., in large quarters in that 
city. It also has stores in Niagara 
Falls, Ont., and Welland, Ont. P. J. 
Jeeves is manager of the new St. 
Catherines store, Arthur Campbell 
is in charge at Welland, while F. W. 
Ewart conducts the Niagara Falls 
main shop. 


LORD & ‘KAPUS EXPANDS 

Superior, Wis., Feb. 13—The Lord 
& Kapus Automotive Repair Service, 
U. S. L. battery dealer in Superior, 
has moved from 1516 Hughitt Ave. 
to 1805 Winter St., where it is lo- 
cated in larger quarters. A com- 
plete stock of new Dodge automobile 
parts is also carried. J. Lord and 
M. Kapus are the proprietors. 


BUYS BATTERY FIRM 
Kansas City, Feb. 13—N. E. 
Hutchinson, assistant manager of 
the Willard Storage Battery Com- 
pany branch here, has purchased 





Columbia, Feb. 13.—The Hub City | taken over by the company and will|the Harley Battery Company in 


| Tire Company, Columbia’s new auto- | be devoted chiefly to the sale of! Colorado Springs, Col. 


|mobile accessory firm, has opened | Firestone tires for which the Dren- | 


| for business at 1924- 26 Main 


_5t., 


nen company is distributor. 





The busi- 
ness is one of the largest battery 
| companies in the Pikes Peak region. 


This table, brought up to date, runs every 


DECEMBER, 1928, NEW CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
desiring county, city or town lists, or lists of owners in any given 
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AUTOMATIC ADJUSTMENT 


All chain driven front-enc 
LINK-BELT AUTOM 


Link-Belt is standard equipment on 50 auto models, 


LINK-BELT COMPANY 
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Pep Boys’ Growth 
Due to Stressing 
Customer Service 


(Continued from page 2) 


the sales talk of the salesmen, and 
when they have thoroughly mas- 
tered the sales procedure and are 
qualified to sell, and if they can 
prove this in the examination in 
the Pep Boys’ school of salesman- 
ship, they are then graduated as 
supernumerary salesmen. 

After they show their fitness in 
this role, demonstrate their man- | 
agerial ability, their dependability | 
and executive worth, they are next | 
in line to be managers or assistant | 





from former experiences elsewhere 
that customers who walk out of a 
store because a salesman has left 
them, even for a short time, gener- 
ally do not return. 

The business of the Pep Boys is 
strictly cash and carry. While they 
do extensive advertising in the 
newspapers, they do not accept 
mail orders. Despite the fact that 
they clearly say this in their ad- 
vertising, many thousands of orders 
every year, entailing a tremendous 
amount of money, are returned to 
the sender with a courteous letter. 

Knowing that the goods dis- 
played in the windows are 85 per 
cent. sold, and fully realizing the 
advertising value of well-dressed 
window displays, one of the big 
divisions of the advertising depart- 
ment, under the direction of the 
advertising manager, is the win- 
dow dressing and the sign paint- 
ing and window design depart- 
ments. 








HACKENSACK DEALERS 
PREPARE FOR SHOW 


Hackensack, N. J., Feb. 13.—All the 
Space in the big hall at Arcola Park 
has been assigned for the annual 
automobile show of the Hackensack 
dealers, and Manager Moe Katzman 
Says twenty-two different models of 
cars will be on exhibition there when 
President S. S. Van Dusen declares 
the affair open on Monday night, 
February 25. As usual, the show will 
continue a week, closing at midnight 
March 2. 

The committee of the Hackensack 
Dealers’ Association in charge of the 
show is composed of Frank C. Dem- 
arest, chairman; Harry Peters and 
John McCrane. 








traced to the value of the artistic 
|-window decorations. 





| 





Little space is wasted on display | 
he ‘ Quite a large room at the whole-/ signs within the store, as the Pep | 
In addition to receiving their | sale warehouse has been assigned as| Boys have found that the display | 
Salaries, managers and assistant | a studio where the window dressers| of merchandise with small price | 
managers are on a bonus system,/are constantly experimenting with! cards are far better and result in | 
payable monthly, which has made| crepe paper, harmony of colors and| more business. 
for responsibility and satisfaction | creating novel designs as a néw idea | The Pep Boys, in every adver- 
to all concerned. |to catch the eye of the public.| tisement they put out, use their 
When a salesman starts to sell| These windows are constantly| slogan, “If you can buy it else- 
a customer he must complete the | changed and many thousand dollars; where for less, return it and we 
transaction before he starts to sell | worth of business that flows into the! will cheerfully refund your 
to another customer. They know! Pep Boys’ cash registers may be | money.” 


Thursday in the Automotive Daily News 


REGISTRATION STATISTICS 


managers of one of the chain stores. | 


| the new four-wheel brakes. 


|duction by the Ford Motor Com- 
| pany to 
|}month, it is reported here. 








SPARKS 


(Continued from Page 2) 








five cars on view, and the exhibit 
will be held in the newly completed 
Boutell Building, which will be put 
to this use for the first time. Back 
of the show is the Flint Automobile 
Dealers’ Association, of which Wil- 
liam S. Abbey, sales manager of the 
Buick Flint branch, is president. 
> > > 


Comparisons, it is said, are odious 
—but not to the man who has the 
better car to sell at the same price. 

> * . 


Chevrolet is holding two-day me- 
chanical schools on the new sixes, 
at the thirty service schools main- 
tained by the company in the 
United States. Instruction is given 
in the use of all new tools, over- 
hauling and rebuilding the new en- 
gine, and the proper adjustment of 





Detroit, Feb. 13.—A battery of ten | 
furnaces, all of which will be in| 
operation within three weeks, will | 
increase the open hearth steel pro- 


not less than 54,000 tons a 






















































Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers 
section, may obtain these by addressing any of these three companies. 
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N. Jersey | 92 13,43 5} 406) 146; 105; 211 32 36] 160, 436 59 7| 2264 5) 276 «6104; S15 7021 
N. Mexico | 2 11} 1 5 3 | 15; 30 7| 30 6 540 
N. Caro. | 4 2 4 34) 9-25 40 17 l |} 59 219 6 31] 165 15 3060 
N. Dakota | 6| 6 l |} 14 22 i 4| 27 3 1 294 
Ohio | 64 29,56, 14, 486, «351,411; «193,91 8| 298) 643, 70; 15, 282] 18; 1390, 229, 29; = 16893 
Oklahoma| 17 1 1; 96, 68 50; 18 2 2| 86 216) 21 1; 58] 253; 17 1 4739 
Oregon | | 2 "} 1) 9 a } i4 41 4 13] 69 6 678 
Penn. | 109 18, «59 6 412] 273; 250/ 302; 60 41] 300 724 98 2 361{ 9° 576, «#144, «47 13049 
Rh. Island | 8 1 1 | 32; §& 3 21 , 6] 10, 28 16 1 19 | 15 8 2 560 
§. Carolina) ~ a 10; 7 6 3 l } 17 63 6 4| 68,3 1126 
S.Dakota| ] 24| 2 24 l } 22; 39 il| | 74 4 734 
Texas | 41° 1; 26 3. 179) «#455 «#125, 46—~C«*2D 14| 211, 316, 68 1 148] 1; 532; 64 2 8342 
Utah | 2 2 7| 6 1 | | 1 #8 #1 9] 2; «18 2 381 
Vermont | 3° 7 7 7 sms 8 . im « «= 1 ) 10) 154 
Virginia | 9 3,—~CSCir~C 79, 46 «66, —«i38,ti(its } 44 247) $15 38] 189} «18 1 3805 
Wash’gton| 23 2 5 128, 27, 42 15 8 1] (87, «162; 52 1 75 | 1, 9848 1 3068 
W.Va. [| 9 4 7, =) «637,380, 8j 12 8 } 51; 8 21 31 | 8 128) «19 0~—C 1928 
Wisconsin | 9 23° ~CiaD| 135} «34; —=ié«‘*“S]|ti‘i”CsC“‘ 2] 37| 264 13 1 70 | 5| 109 16,11 2877 
Wyoming | ; 1 14] 1 5 1; iy)hCUS 1 2 15] 23 2 fl 293 
Total | 946; 205 425; 96, 4168] 2171) 2278; 1902; 324 189] 2539, 6101; 896, 94) 3092] 105; 6874; 1182; 303) 132,941 
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auto motors, 34 trucks, 14 marine motors and 10 buses 
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The Pines Winterfront 


Company specializesin 
the designing and 
building of Automatic 
Radiator Shutters of 
attractive appearance 
—carefully engineered 
to give long satisfac 
tory service. 

ae 


*& 


The Pines Winterfront 
Company offers its fa- 
cilities for the prob- 
lem of designing Auto- 
matic Shutters for 
permanent equipment 
to anyone consider- 
ing such equipment. 


ee) 


If you are considering 
the use of automatic 
radiator shutters let us 
help you develop the 
idea into a finished 
product that will mean 
pleased customers and 
the sale of more cars. 





| 

| PINES 
‘WINTERFRONT 
| COMPANY 


408 No. Sacramento Blvd. 
| CHICAGO 
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JSinancial News of the —Automotive Industry 











The A. D. N. Analyst 
Looks Them Over 


NOTICE 

a this department will appear daily an analysis of one or more 

companies in, or closely allied to, the automotive industry, cover- 
ing the past history, present condition and future prospects of the 
companies so analyzed. It will be the purpose of the A. D. N. Analyst 
to deal with the smaller and less known manufacturing concerns, as 
well as with those more prominent, thereby giving analyses not to be 
found elsewhere. Readers who preserve their issues of Automotive 
Daily News will, through this department, buiJd up a valuable fund 
of information about the financial standing of companies in the 
industry. 














LEE TIRE AND RUBBER COMPANY 

AVING weathered in good shape the vicissitudes of the 

world rubber market of the past few years, the Lee 

Tire and Rubber Company is now ready to go forward 

and make the best of improved conditions confronting the 

industry. The fiscal year ending October 31, 1929, promises 

to be much more satisfactory from an earnings standpoint 
than that which ended October 31, last. 

This company, one of the smaller tire manufacturers, was organized 
in New York in 1915, under a perpetual charter, beginning operaiions 
with $750,000 cleared capital. Its tire and tube production accounts for 
about three-quarters of its entire business, the remaining one-quarter 
being the manufacture of mechanical rubber goods. 


Plants of the corporation are located in Conshohocken, Pa., and 
Youngstown, O. At the Conshohocken factory is made a complete 
line of tires and tubes, the capacity being from 2,500 to 4,000 tires per 
day. This plant was formerly the property of the Lee Tire and Rub- 
ber Company of Pennsylvania, a subsidiary in which the Lee company 
proper owned all the stock and from which the plant was taken over 
in 1924 in exchange for all outstanding stock, 

The products of the Youngstown, O., factory are solid tires and 
mechanical rubber goods, the making of pneumatic tires and tubes there 
having been discontinued in 1925. This plant became the property of 
the Lee Corporation in 1923, when it purchased the plants and property 
of the Republic Rubber Company at 4a receiver’s sale. Lee then turned 
over to the Republic the properties of the Republic Rubber Company of 
Ohio and the Republic Rubber Company of New York, both these latter 
companies having been in bankruptcy since 1921. The capital stock of 
the Republic Rubber Company of New York was later turned over to the 
Lee Tire and Rubber Company of New York, Inc. 

The last-mentioned company is a selling organization, incorporated 
in New York in 1914. When this company acquired the Republic Com- 
pany, among its assets was a considerable block of stock in the Robbins 
Conveying Belt Company of New York, which stock was sold in 1927 at 
a profit of $160,003. 

Sales branches of the Lee Corporation are now located in the follow- 
ing cities: Atlanta, Ga.; Boston, Chicago, Columbus, O.; Dallas, Tex.;: 
Kansas City, Mo.; Los Angeles, Louisville, Ky.; Memphis. Tenn.: Mil- 
waukee, New York, Norfolk, Va.; Omaha, Neb.; Philadelphia, Portland, 
Ore.; San Francisco and Seattle, Wash. 

The capital stock is 300,000 shares of no par common, authorized 
and outstanding. It has a stated value of $1,500,000, and is selling on 
the New York Stock Exchange now around $20 a share, which would 
indicate a market value for the 300,000 shares of approximately $6,000,- 
000. But the book value of this capital stock at the close of the fiscal 
year ended October 31, 1928, was $27.48 a share, or more than $8,000,- 
000. There is no preferred stock or bonded debt, but a bank debt to 
the extent of the stated value of the stock apparently stands in the 
way of dividends for some time to come. 

At the time of the acquisition of the New Republic Rubber Company 
in 1923 the capital stock of Lee was increased from 150,000 shares to 300,- 
000, and 64,837 shares were issued to finance the purchase. 
were given for the purchase of two shares at $12.50 a share for each block 
of five shares held, and this brought the issued stock up to the full au- 


thorization. Dividend payments were irregular from 1916 to 1923, inclusive, 


and have been entirely passed since that time. 

The financial position of the company can be called good and credit 
for this should undoubtedly go to the conservative management of the 
company during the recent trying years. The fact that the books showed 
deficits for the years of 1921, 1923, 1924 and 1926 can be set down largely 
to the unsettled rubber markets. There was a narrow escape in 1928, 
due again to a falling rubber market, but the company came through 
with a profit of $166,000, or 55 cents a share. The loss in 1926 was 
$1,670,000, and the earnings in 1927 were $784,000, or $2.61 a share. This 
latter was a ten-month year, the fiscal year having been changed to end 
October 31. 

Current assets at the close of the last fiscal year were $6,221,000, 
including $991,000 cash, $2,247,000 receivables and $2,983,000 inventories. 
Current liabilities were $2,295,000, of which notes payable amounted to 
$1,506,000. This left an apparent working capital of $3,926,000. This was 
a high level for working capital, exceeding by more than $1,500,000 the 
close of 1926. The plants and equipment were carried in assets other 
than current at a valuation of $7,071,000, without deducting a deprecia- 
tion reserve of $2,572,000. Capital surplus was $5,355,000, earned surplus 
$1,449,000 and the book value of the stock at $27.48, as previously 
pointed out. 

Net income or deficit from 1919 through 1928 for the corporation 
follows: 1919, $741,806; 1920, $326,638; 1921, $9,239; 1922, $370,493: 1923, 
$71,813 deficit; 1924, $234,473 deficit; 1925, $300,028; 1926, $1,670,068 deficit: 
1927, $784,257; 1928, $165,764. 


Dividends have been paid as follows in the history of the company: 


1916, $2.25; 1920, $1.50; 1921-22, $2; 1923, $1.50. 
Per share earnings have been as follows since 1919: 1919, $3.15: 
1920, $2.18; 1921, $.06; 1922, $2.47; 1923, nil; 1924, nil; 1925, $1.40; 1926, 
nil; 1927, $2.61, and 1928, $.55. 

The aggregate income of the corporation since January 1, 1919, has 
been $451,871, an average annual income of $45,953. This includes 
$179,558 received from the sale of securities of other than affiliated or 
subsidiary companies. This makes an earning of $1.50 per share on 
300,000 shares of stock over this period, or an average earning of fifteen 
cents annually. 


The plants of the company are modern in every respect and they | 


are equipped with the most up-to-date rubber machinery. Purchases of 
new machinery last year amounted to $126,310. President John J. Watson, 


JOHN W. BROWN MFG. CO. 
OF COLUMBUS LISTED 
| BY CHICAGO EXCHANGE) 


| Chicago, Feb. 13—The John W. | 
|Brown Manufacturing Company of | 
|Columbus, O., has been listed by | 


|the Chicago Stock Exchange. Here- | 
| tofore the company’s stock has been 
|traded in on the Detroit and ytd 
| York Curb Exchanges. Last fall 
|the capitalization was increased | 
|from 75,000 to 100,000 shares of $10| 
|}par value stock. The earnings | 
|statement for the first half of 1923 | 
|showed a net of $320,510, or $4.27.a| 
| share, on the old stock. This com- | 
|} pares with $86,928, or $1.16 a share. | 
in the same period of 1927. } 

The Brown Company was organ- | 
‘zed in 1890 with a capitalization of 
| $50,000, of which $20,000 was sub- 
| scribed, paid in, and issued. In 1908. 
}the concern, which had manufac- 
tured carriage lamps up to that 
time, went into the production of 
lamps for automobiles. The auto- 
|mobile lamp business proved to be 
|bigger and more profitable than 
|}was expected, and soon the com- 
|pany devoted all of its facilities to 





Marmon in March to Pay 


10th Consecutive Dividend 


Indianapolis, Ind., Feb. 13.— 
When the regular quarterly cash 
dividend of $1 per share is paid 
March 1 on the _ 260,000 out- 
standing shares of Marmon com- 
mon stock, the Marmon Motor 
Car Company will have paid in 
continuous regular quarterly cash 
dividends on its common stock a 
total sum of $2,060,000 since De- 
cember 1, 1926. 

The dividend next month, which 
was declared recently by the com- 
pany’s board of directors, payable 
to stockholders of record February 
15, will make the tenth consecutive 
dividend payment on commno stock. 
It will be the first, however, to be 
paid on 60,000 shares of additional 
common stock issued in January for 
the purpose of providing funds for 
expansion of Marmon business and 

for the production of the new Roose- 


SERVEL, INC., HAS $236,398 


In 1926 rights | 


{the manufacture of the new prod- 
juct. Today the company is the old- 
|est manufacturer in the lamp in- 
| dustry and one of the largest in the 
| world. Its manufacturing floor 
| space is 188,000 square feet. 


|GOODYEAR NET PROFIT 
| LAST YEAR $13,327,843 


NET PROFIT IN PAST YEAR 


New York, Feb. 13.—Servel, Inc., 
reports for 1928 net profit of $236,- 
398 after writing off depreciation, 
interest charges and other expeuses, 
equal to $5.52 a share on the 42,800 
preferred shares outstanding. The 
report represents the first full year’s 
operation since the company’s re- 
organization. Net quick assets at 
the close of the year amounted to 


New York, Feb. 13.—The report | $6,051,189, against $5,556,323 at the 
of the Goodyear Tire and Rubber! beginning of the year. Ratio of 
Company for the year ended De-j|current assets to current liabilities 


|cember 31, 1928, shows a net profit} was about 16 to 1. Cash on hand 
| of $13,327,843 after depréciation.| and call loans amounted to $2,227,- 
Federal taxes, interest, preferred| 740. against $2,116,189 on January 


| dividends of subsidiaries, ete, and 1, 1928. 
|} after credit of $2,500,000 appropri- 
ated from special reserve of $6.250,- 
000 created out of profits in pre- 
| vious years in anticipation of ab- 
| normal fluctuations in raw material | 
prices. 

This is equivalent, after preferred 
dividends paid, to $8.83 a share 
earned on the average number of 
no-par common shares outstanding 
during the year and $7.31 a share 
on 1,057,199 shares of common out- 
| standing at the end of the year. In 
| 1927 the met profit was $13,135,666 
jafter depreciation, Federal taxes, 
| preferred dividends of subisdiaries 
and after setting aside a reserve of 


TO PROBE ONTARIO 
MOTOR INSURANCE RATSs$ 


Toronto, Ont., Feb. 13. (By U. P. 
}announced, has been appointed by 


the action of the companies which 
a few days ago decided to raise au- 
tomobile insurance rates in Ontario 
by 27 per cent. A _ strong fight 
against the insurance increases will 
be waged by the Ontario Motor 


and by the Canadian Manufactur- 
ers’ Association. 


$3,500,000 for commitments and con-| BROWN OF CAMPBELL-EWALD 
| tingencies, equal after preferred div- ON VISIT TO LOS ANGELES 


idends, to $9.02 a share on 830,249 
shares of common stock. 

P. W. Litchfield. president of 
Goodyear, announced that directors 
had approved issuance of additional 
common stock at $80 a share at the 
| rate of three new shares for each 
|ten shares of record February 21. 


Los Angeles, Feb. 13.—Guy C. 
Brown, vice-president and secretary 
of the Campbell-Ewald Company, 
national advertising agency, is in 


ization of his company. 
he will go to San Francisco, Port- 
land and Seattle. 


in a recent statement to stockholders, said this machinery was being kept 
in a high state of repair and efficiency. 

Mr. Watson, in commenting on the outlook, said: “Our volume 
of, unit sales has increased during the year and we have met with an 
increasing demand for our products. The demand is most gratifying 
and shows promise for a continuously increasing business. Present 
indications are that the result of operations for the coming year 
should be satisfactory.” 

Among the factors lending encouragement to the 1929 outlook are 
recent contracts with Warner-Quinlan Company and the Pennsylvania- 
Ohio Power and Light Company. The former company has agreed to 
sell Lee tires exclusively at all its service stations in New York, Brooklyn, 
New Jersey and Long Island. The latter company has given the Lee 


corporation a contract to equip and service its buses with tires over a/| 


period of three years, running from December 1, last. This involves an 


expenditure of upwards of $500,000. 


The price range for Lee Corporation stock on the New York Stock | 


Exchange from the listing in 1916, to 1928, inclusive, follows:— 


Year. High. Low. 
1916 56% 25 
1917 30 103, 
1918 24 12 

1919 40 21 

1920 387% 155, 
1921 30 17% 
1922 35% 241, 
1923 3154 113% 
1924 1334 8 

2925 19 11% 
1926 14 644 
1927 184, 7 

1928 2644 17% 


Officers of the corporation are:— 

John J. Watson, president and chairman of the board; Albert A. 
Garthwaite, vice-president and treasurer; W. W. Benner, vice-president 
in charge of manufacturing; Henry Hopkins, Jr., secretary; John M. 
Dettra, assistant secretary, and William B. Dunlap, assistant treasurer. 

Directors are: Mr. Watson, Samuel H. Miller, of the Chase National 
Bank; Walter R. Herrick, of Herrick, Berg & Co.; Mr. Hopkins, F. M. 
Small, Stanton Griffis, New York; Mr. Dettra, Norristown, Pa.; H. C. 
Jones, Conshohocken; Mr. Dunlap, Joseph Wayne, Jr., Philadelphia; 
Mr. Garthwaite and Charles J. Cottee. 


P. S.).—A Supreme Court judge, it is. 


|the Ontario Government to probe | 


League, the Toronto Board of Trade | 


this city visiting the branch organ- | 
From nere | 


velt car, the world’s first straight 
eight to sell at less than $1,000. 

The 60,000 shares issued in Janu- 
ary were offered to stockholders on 
subscription warrants which entitle 
them to purchase the new stock at 
$55 a share in the ratio of three 
new shares to every ten then held. 
The Marmon board of directors last 
December authorized 200,000 addi- 
tional shares, of which only 60,000 
| were issued. 

The first Roosevelt car will roll off 
the assembly line in the Marmon 
factory the week of February 18, and 
production is expected to reach ap- 
proximately 100 cars a day before 
the end of the month. Although 
shown privately to dealers at the 
National Automobile Show in New 
York and Chicago and at several 
other displays throughout the coun- 
try. the Roosevelt will not be for- 
mally introduced to the public until 
March 23. 


Show Attracting 
Many Executives 


(Continued from Page 1) 
ager of the Peerless Motor Car Cor- 
poration, is here for a dealer mect- 


ing today. 
The Butier Motor Company, Gra- 
ham-Paige distributor in this ter- 


ritory, is holding a two-day dealer 


meeting in connection with the 
show, which opens today. Robert 
C. Graham, vice-president of the 


Graham-Paige Motors Corporation, 
and R. A. Graham, secretary-treas- 
|; urer of the company, are in attend- 
ance at the meeting. Other Gra- 
ham-Paige officials scheduled to 
attend are F. R. Valpey, general 
|sales manager; George W. Cushing, 
advertising manager, and Hubert A. 
McMally, secretary of the Graham- 
Paige Legion. 

One of the largest dealer meetings 
of the show is being held today with 
Colin Campbell, vice-president in 
charge of sales of Willys-Overland, 
Inc., speaking to 400 dealers at a 
dinner in the Hotel Muchlebach. 

A large delegation of Studebaker 
corporation officials will be here 
|for a dealer meeting tomorrow. 

Cannon Ball Baker, chief test 
driver of the Franklin Motor Car 
Company, drove a stock Franklin 
to the show common making the 
256 miles between St. Louis and 


Kansas City in 4 hours and 3 
minutes. 
B. A. Gramm, president of 


|Gramm Motors, Inc., is among the 


| truck manufacturers attending the 


show. 

Sales at the show are setting new 
|marks, officials of the different com- 
panies report. 


/STUTZ MOTOR CAR CO. 
PLANS RECORD OUTPUT 


Indianapolis, Feb. 13.—Production 

plans for the Stutz Motor Car Com- 
pany for the early months of 1929 
/ecall for the greatest output of cars 
lin the entire history of the Stutz 
Motor Car Company, according to 
lan officiai statement by Col. E. S. 
| Gorrell, new president. 
February will be the largest pro- 
| duction month Stutz has ever had, 
according to Col. Gorrell, with the 
exception of May, 1926. Production 
in March, however, will be greater 
than any month in the eighteen 
years that Stutz has been producing 
quality automobiles. April and May 
plans call for an output increase 
over March. 

The Stutz factory has received 
letters from distributors in many 
| parts of the United States telling of 
j}the unusual interest manifested 
wherever the Blackhawk and the 
|new Stutz cars have.been displayed. 


| JANUARY BIG MONTH FOR 
STUDEBAKER DEALERS 
Seuth Bend, Ind., Feb. 13.—Dur- 
ing January, Studebaker dealers re- 
ported the largest January retail 
deliveries in history, according to 
J. M. Cleary, sales manager of the 
Studebaker Corporation of America. 
More than 2,000 unfilled orders were 
carried over into February by the 
Studebaker factory. 








re 








mY 
‘ 
: 
: 
4 
oe 
















“Selling Good Servic | 
Declares New Jersey Chevrolet Dealer 
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Well stocked parts and accessory department of B. D. L. Motor Corporation, 
Union City, N. J. (above), with Service Manager Dibble behind the counter. The 
tool department (below) shows the arrrangement for quick and efficient service. 
Inset is George Laessig, president, who believes that selling satisfactory service is 
the best method of selling automobiles, and that a good service station is known 
by its tools. 


By GEORGE LAESSIG 


President of the B. D. L. Motor 
Corporation, Chevrolet Dealer, 
Union City, N. J. 
ob- 


HE most important 


jective of any car dealer, 
is the selling of service, for 
no matter how good is the 
product he sells if he doesn’t 
furnish good service at a 
reasonable price he will find 
his car sales falling off con- 
sistently. 

The automobile owner of today 
is buying mileage and no matter 
what make of car he drives there 
are times when he needs the ser- 
vice of the dealer who sold him the 
car and on the results of that call 
probably depends future car sales 
not only of that one particular car 
owner but his friends as well. 

A good service station is known 
by its tools, the atmosphere and the 
manner in which the car owner is 
treated, both as to himself perscn- 
ally and more importantly to his 
car. 

In our particular shop every ef- 
fort has been made to follow the 
standards set for Chevrolet service 
managers by the factory. We have 
taken and will continue to take ad- 
vantage offered by the manufacturer 
to better our service. 

Every new mechanical] 
necessary to the repair of Chev- 
rolet cars has been installed, and 
and with the coming of the six- 
cylinder models we are prepared to 
add the new equipment essential to 
the care of these cars. 

Our shop was laid out with the 
idea in mind of not only pleasing 
the customer, but also to make 
working conditions more pleasant 
for the service staff. Our shop is 


device 


well ventilated and skylights 
plenty of light during the day. In- 
direct lighting aids the mechanics 
at night. Every labor-saving device 
possible has been installed. 

While the selling of service in the 
average shop is more or less of a 
hit-and-miss proposition, we have 
organized our efforts to eliminate 
wherever possible the sudden dull 
or the sudden rush periods which 
tend to upset the smooth running 
of the shop. 

The let down in new and used 
car work that ordinarily comes 
at the tail end of the season usu- 
ally means that the service mana- 
ger do one of two things. He 
must either make an effort to get 
additional service business to re- 
place the new and used car work 
or else reduce the number of 
mechanics. The latter course, 
however, means the increasing of 
the overhead in breaking in new 
men, which affects the profits. 

So it means that at this season 
of the year the concern has to get 
additional business to make a profit 
in the service department. The 
most essential and logical way is 
through advertising. We spend at 
least 2 per cent. of our external 
parts and labor sales in telling the 
people how good our service really 
is. Then again we use direct mail, 
having a list of 1,800 Chevrolet own- 
ers in our territory. We advise 
them to use our authorized Chevro- 
let service exclusively. 

These letters, hand addressed, 
each carrying a two-cent stamp, 
give the personal touch. We keep 
our mailing list up to date. We 
know when a car owner has traded 
in his 1925 model and is operating 
a 1927. Our letters are based on 
the car the man owns. For in 
addition to our service letters we 
also send out letters with new car 
sales as the objective. 


give 


Another method 
which we 


of advertising 
have found successful 
is the giving away of tire covers 
regardless of the kind of car or 
whether or not it was sold by us. 

In addition to the tire cover we 
give free towing anywhere in the 
county providing the tire cover 
carrying our advertisement is on 
the car. We have more than 3,000 
tire covers carrying our insignia 
in New Jersey. 

While the men in our service de- 
partment must wear overalls, they 
are always neat in appearance. 
Dirty overalls are no more tolerated 
than dirty. greasy floors. In this 
way we aim to inspire confidence, 
for a dirty looking service crew or 
shop gives the impression of care- 
less work. 

Another point we impress upon 
the service department is courtesy. 
No grouchy or surly looks are tol- 
erated. The service manager and 
his force in the successful shop 
must be pleasant and patient and 
must listen to complaints and by 
diplomacy effect a just settlement. 

Another point in the operation 
of our service department is in not 
trying co sell customers something 
they don’t need. There is suffi- 
cient legitimate business without 
trying to oversell. 

Our service manager is in reality 
the contact man of his department. 
When a customer calls for his car, 
which has been overhauled, the 
service manager rides him around 
the block for the final check-up in 
the presence of the car owner. In 
this way we try to inspire confi- 
dence. It also eliminates the loss of 
a customer who may be dissatisfied, 
but not being of the kicking type 
wiil remain quiet and go elsewhere 
to trade. The kickers are easier to 
handle, for when they kick we have 
an opportunity of adjusting the 
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Technically Speaking 


C. CALLAHAN 
Via 








CHARTING THE UPPER SPEED 
RANGES 
HAT happens when an auto- 
mobile is driven over a course 
at a speed greater than 214.8 miles 
an hour? This is a question which 
Major H. O. D. Seagrave hopes to 
answer within the next few months 
at Daytona Beach, Fla. 
The speed record today is held by 
Ray Keech, an American driver, who 
last April piloted the Triplex thirty- 


six cylinder Behemuth over the 
sands at Daytona Beach at an aver- 
age speed of 207.6 miles an hour. 


Capt. Campbell, an English driver, a 
few weekss earlier had set a record 
of a trifle more than 206 miles per 
hour. Both Keech’s record and the 
record of Capt. Campbell repre- 
sented the average speed of a car 
driven over the same course, first 
with the wind at its tail and later 
with the wind head-on. In his at- 
tempt with the wind aiding Capt 
Campbell covered the measured mile 
course at a speed of 214.797 miles an 
hour. His speed in the opposite 
direction was lower and cut his 
average to approximately 206.6. 

It follows then that any speed 
higher than 214.797 miles an hour 
is uncharted, and the things that 
are likely to happen above that 
range cannot be accurately fore- 
told, and only past performance 
serves as a guide to engineers de- 


veloping a land vehicle designed 
to better the present records. 
One of the chief factors to be 
coped with in this situation is the 
tremendous air pressures to which 
the vehicle will be subjected at such 
speeds Another is the measures 
taken to direct the car over the 
track. and a very important and 
difficult task is that of designing 


tires which will carry the weight of 
such a vehicle and which will with- 
stand the tremendous centrifugal 
forces to which they will be sub- 
jected with wheels revolving rapidly 
enough to grind up 240 miles an 
hour, which is the goal set by Major 
Seagrave. 

The car with which Mafor Sea- 
grave hopes to set a new world’s 
speed record is described in a cur- 
rent issue of the British magazine, 
The Autocar. It has been affec- 
tionately nicknamed the Golden 
Arrow and is much like an arrow 
in design. The car cost approxi- 
mately £18,000 or in the neighbor- 
hood of $99,000 American money. 

It is powered by a Napier Lion 
twelve-cylinder engine with a bore 

and stroke of 5', inches by 5!»2 
inches. The engine has a single 
crankcase and a single crankshaft. 
There are three sets of four cylin- 
ders each, one upright, and the 
two other blocks forming an upright 


V on either side of the upright 
block. The connecting rods are at- 
tached to common crankpins by 


the practice followed in the design 
of radial engines. 

The compression ratio of this 
engine is 12 ot 1. It uses a special 
fuel and is equipped with three 
special carburetors, and _ three 
magnetos, one of each for each 
block of cylinders. Supercharges 
are not used. This power plant is 
expected to turn up in the neigh- 
borhood of 930 h. p. 

The clutch is a multiple plate 
type and its resistance being too great 
to operate by foot power alone, a 
vacuum booster is used to disengage 
it. The high compression ratio of 
the engine offers another problem 
in starting. Since the clutch is op-, 
erated by a vacuum booster, which 
in turn is operative only when the 
engine is running, the possibilty of 
towing the car to start the engine 


is eliminated. Added to this dif- 
riculty is the great weight of the 
car. For this reason the starting 


| trouble and retaining the customer. 


We have made a substantial profit 
every year for the past five years in | 
our service department, and although 
we have increased in size and vol- 
ume of work more than ten times. 
our profits have more than kept 
pace. We base our success on the 
points we have stressed. 


TRIPLEX 


—the glass that will not shatter 
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Every Lincoln car is equipped 
through with Triplex, the glass =| 
that will not shatter. 
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|} is accomplished by pumping fuel 
into the cylinders and exploding it 
with a hand magneto, similar to 
the practi@ used in blasting in 
this country. 
Twin Marles_ steering gears, 
which control each front wheel 
independently, are used. This 
eliminates steering error common 
to ordinary steering design. A 
three-speed gearset is used with 
independent drive shaft to each 
rear wheel. The gearing of the 
driveshafts is such that they turn 
in opposite directions and balance 
each other. The shafts are enor- 
mous tubes and each is equipped 
with two Hardy-Spicer universals. 

The springs are heavy semi- 
elliptis, or rather quarter-elliptics 
which are held together at the axles 
by heavy steel clamps. The front 
axle is located by heavy steel radius 
arms. 

Cooling is effected by thin shelled 
water tanks which are carried at 
either side of the car and serve the 
double purpose of cooling the water 
and acting as a stream-line between 
the front and rear wheels. A special 
chemical cooling device contem- 
plated, which would be used only in 
emergency. 

The frame is unusually heavy and 
the streamline effect has been 
f@ vorked out with an eye to taking 
advantage of the wind pressures to 
hold the car straight on its course, 
and also to keep it snug the 
ground. A huge tail fin is designed 
to hold it straight into its course, 
and the front axle has been given 
four degrees of caster to give the 
front wheels a sense of direction 

The driver sits in a small cockpit 
between the two propeller shafts and 
is protected by a slanting, rounded 
wind visor Every precaution has 
been taken to prevent dust particles 
from working up through the floor 
boards, where they might obstruct 
the driver's sight, and a sort of 
peep-sight arrangement aids in 
maintaining a sense of direction. 

Tires are by Dunlop and have ex- 
ceptionally small tread. These tires 
have been tested at over 2,000 
Yr. p to insure that they will not 
fly apart at excessive speeds. due 
to the tremendous centrifugal 
forces. The most careful balancing 
has been exercised in every part of 
the car and a great deal of the ba)- 
ance to make the venture a success 
also rests with the driver. 


1S 


to 
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Difficulties to be met in marking 
the course, as the Autocar points 
out. are not few. Huge masts set 


over a hundred feet apart and with 
white banners carried high up in 
the air seem terribly close together 
to a driver operating a car at such 
rates of speed. 

While this venture is largely a 
sporting event, there is little ques- 
tion that a successful effort of this 
sort will reveal many features of 
design and construction which will 
aid in the future development of the 
modern automobile 


PACKARD DEALER 
INCORPORATES FIRM 


San Angelo, Tex., Feb. 13.—Cecil 
Taylor, dealer of Packard cars here, 
sold an interest in his business to 
W. A. Mayhall and George E. Blan- 
ton and the firm has been incorpor- 
ated under the name of the Home 
Motor Company with Mr. Taylor as 
president, Mr. Mayhall vice-presi- 
dent, and Mr. Blanton secretary- 
treasurer. 


EASYON | 
TIRE CHAINS 


or Off in a Moment—Even 
stuck in mud. 


Skid Chains and Mud-Hooks in One. 


On when 


Easyon chains are 
single chains fas- 
tened around the 
tire and rim be 
tween the spokes. 
Leather covered 
next to the rim. 
Perfectly rounded 


and smooth next to 
the tire. 

‘The patented tread 
' member lies fiat on 
the tire when run 
on pavements: but 
if the wheel slips it 
tips up digging in 
like a mud-hook. 


a million 





More than 
Five sizes fit all sizes of pleasure car tires 
Send for sample and distributor’s prices. 


WOODWORTH SPECIALTIES CO. 
Binghamton, New York 


use. 
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Nothing 
Finer 


Can Be 
Said of 


Any Motor 
Vehicle 


LYCOMING 
MOTORS 


LYCOMING MANUPACTURING CO. 
WILLIAMSPORT,: PA 








New Dealers 
| Appointed 


ARIZONA 
Hupp—Henry Meyer, Jr., Tucson. 
ARKANSAS 
Graham-Paige—Ewalt Motor Com- 
pany, Springdate. 
ail CALIFORNIA 
Hupp—Jim Ward, Santa Barbara. 
Oakland -Pontiac—Stanley Bros. 
Super Service, Lakeport; L. J. Aus- 
tin, Martinez; E. L. O'Reilly, San 
Luis Obispo; Depot Garage, Menlo 





Park; Neuschaefer & Ricketts, Bur- | 


bank. 

Peerless—J. H. Branaman, Monro- 
via; Dan Jones, Ontario; Lord Mo- 
tors, San Diego; Indepedent Motors, 
Inc., Culver City. 


CANADA 
Graham-Paige—Hermile Gelinas, 
Charrette, Que.; Donat _ Bourk, 


Louiseville, Que.; A. Cote, Mont Joli, 
Que.; Gedeon Jacob, St. Tite, Que.; 
Garage Bruno Quessy, Shawinigan 
Falls, Que.; Antole Rioux, Trois Pis- 
toles, Que.; J. A. MacDonald & Co., 
Ltd., Cardigan, P. E. I.; J. E. Smith 


Motors, Ltd., Sherbrooke, Que.; Penn | Studebak’r Pres’t | 3760 


Motor Sales, Ltd.; Edmondton, Al- 
berta (distributor); Coaticook Mo- 
tor Sales Reg., Coaticook, Que.; 


Patch & Cotterill, Magog, Que.; Ver- | 


non H. Irving, Shediac, N. B. 
Peerless—Gillies Motor Company, 
™.4 Whitehall Ave., Winnipeg, Man. 


COLORADO 
Auburn — Douglas C. Warner, 
Boulder; Auburn Sales Company, 
Colorado Springs. 
CONNECTICUT 
Hupp—W. A. Stephens, 
Manchester; 
Milford. 
Oakland-Pontiac—W. B. Wenck, 
™,nc., Greenwich. 
Peerless—Diamond Motor 
ice, Waterbury. 
DISTRICT OF COLUMBIA 
Peerless—Bruce Motors Corpora- 
tion, 14th Street at P St., N. W., 
Washington; Tom’s Auto Sevice, 


Serv- 


635-637 N. St., N. W., Washington. 6-pass, sedan, 133 series. 


South | 
Frank P. Chase, New} 


Major Specifications and Mechanical Details 
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Auburn 6-80 | 3300 120 |Lyc | VJ | 6 | 2%x4% | 185 | *5.16 |19.8 65@3400 | Boh 4|.. +. | Scheb .. |Auburn 6-80 
Auburn 8-90 | 3770 125 |Lyc | V | L| 8! 2%x4% | 246 |*5.15 (26.4 | 93@3300 | Boh Hl Pur AC/Scheb .. |Auburn 8-90 
Auburn 120 | 4200 130 | Lye | V|L| 8 | 3%x4% | 299 | *5.25 |33.8 | 125@3600| Boh |5| Pur AC|Scheb .. |Auburn 120 
Buick 116 | 3630 } 116 | Own | V | H| 6 | 3%5x4% | 239 | 43 (263 | 74@2800 | cI Fr | AC AC|Mar AC [Buick 116 
| Buick 121 and 129| 4175 | 121-129 | Own | F | H/|6|3%x5 | 309| 43 (31.5 |90%@2800 | CI 4|AC AC|Mar AC [Buick 121 and 129 
| Cadillac | 5027 | 140 Own | V |LV| 8 | 37ex4tf | 341 |°53 (35.1 | 95@3000 | CI 3|AC Gas| Own... |Cadillac 
Chandler 65 | 2785 | 109 | Own | V| L | 6 | 3%x4% | 195.6] 5.1 (234) 55@3000 | CI 3/.. - | Tu .. \Chandler 65 _ 
| Chandler Royal 75) 3320 | 118 |Own|V|L/8|3 x4% |2544) 5.1 [288] 80@3200 | CI §;AC.. | Til .. |Chandler Roy: 
| Chandler Big Six | 3800 | 124 | Own / V/L/6/3%x5 |331.3; 5.1 (33/7 83 @ 2600 | cI 4;AC -. | Scheb .. \Chandler Big 6 
| Chandler Royal 85| 3900 | 124 | Own | V/|L |8 | 3%x4% | 340| 5.1 [364] 95@3000 | CI 5|AC  ..|Scheb .. |Chandier Royal 8$ 
Chevrolet Six | 2480. | 107 | Own | V | H| 6 | 3%4x3% | 194 | 5.01 [263 | 46@2600| CI 3|.. AC|Car AC |Chevrolet Six 
Chrysler Imp. 80 | 4120 *20412| Own | V | L/| 6 | 3%x5 | 309.3/*4.7 (31.54!. 100@3200 | Boh 7 | Pur Gas | Strom Un|Chrysler Imp. 80 
| Chrysler 75 3375 *185'2| Own | V|L!6|3%x5 | 248.9/ *5.0 [25.35| 75@3200 | Boh-Lyn| 7/ Pur AC | Ball Un |Chrysler 75 
| Chrysler 65 | 2960 | *173%| Own | V | L | 6 | 3%x4% | 195.6/*5.0 |23.43, 63@3400 | Boh 7| Pur AC | Strom Un (Chrysler 65 
| Davis 99 | 3230 | 119 {Con | V/L|8|3 x4% | 269 /*5.1 (288| 84@3200 | Boh il} .. | Strom AC/Davss $9 
| De Soto | 2645 | “169 | Own/V[L/6/3 x4% |174.9/*5.0 [216 | 55@3400| Boh-Lyn|4| Pur AC | Strom Un (De Soto 
| Dodge Six | 2900 | 112 | Own | V| L| 6 | 3%x3% | 208 | 5.18 [27.3 | 58@3000 | Boh 7| Pur AC /|Strom Han\Dodge Six 
| Dodge Senior | 3572 | 120 | Own | V| L | 6 | 3%x4% | 241.5) 55 (273 | 78@3000 | Boh 7| Pur Yes{ Strom Un |Dodge Senior 
| Durant Four | 2670 | 107 | Con | F |L/ 4 | 3%x4% | 152 | 4.74 [18.2 36@ 2400 | Boh 3]. o- | Til .. [Durant Four 
| Durant 60 | 2850 | 109 | Con | F/|L 6 | 2%x4% | 185 | 4.79 |19.8| 43@2800 | Boh 4|H-wW .. | Til .. [Durant 60 
| Durant 66 | 2675 | 112 | Con | F | L} 6 | 2%x4% | 185 | 5.44 (19.8 | 47@2800| Boh |4/H-W Til/| Til Til |Durant 66 
| Durant 70 | 3130 | 119 | Con | V | L | 6 | 3%x4% | 248.3) 5.1 (27.3 | '70@3000 | Boh 7|H-W Til| Til Own Durant 70 
| ee , x4% l 6-75 
lear 6-75 2750 | 117 |Lyc | V|L | 6 | 2%x4% | 185 | 5.25 |198| 61@3000 | Boh 4|.. Gas | Scheb .. |Elear 
Sica 3-95-96 3470 | 123 | Lyc | V|L! 8 | 2%x4% | 247 | 5.25 (265 | 90@3000 | Boh 5|.. Gas | Scheb .. Elear 8-95-96 
|Elear 8-120 | 3995 | 127-134 | Lyc | V| L/ 8 | 3%x4% | 299 | 5.25 [33.8 | 115@3300 | Boh 5| Pur Gas/|Scheb .. \Elear 8-120 
Erskine Six 2600 | 109 | Con | V/L | 6 | 2%x4% | 160 | 4.87 (18.15) 43@3000;Cr /|4].. -- | Scheb .. [Erskine Six 
Essex Super Six | 2660 | 110%| Own | V [tL | 6 | 2%x4% | 161.4) 5.8 [18.27| 55@3600|Lyn |3/|Han Ste/| Mar AC (Essex Super Six 
ore 2336 | 103%2| Own | V | L | 4 | 3%x4% [200.5] 4.22 [24.03] 40@2200| Lyn |31!.. +. | Zen . Ford — 
ee 130 pews | 120 | Own | —|*H| 6 | 3%x4% | 236; .. | ..] .. «.-- | Lyn |7| Pur Gas | Strom Un Franklin 130 
Franklin 135-137 | .... | 125-132 | Own | —/*H| 6 | 3%x4% | 274 | .. |... ses. | Lym | 7| Pur Gas | Strom Un/|Franklin 135-137 
meee. 141401 42199 I|tx | | x, 120 
120 4140 | 122 | Lyc | V/L/| 8 | 2%x4% |225.7/°5.0 (242 | 65@3200 | CI Sif Gas | Scheb .. |Gardner 
ere wom 125 | 4290 | 125 | Lyc | V|L | 8 | 2%x4% | 246.6) *5.05 '265 | 86@3300 | Boh 5| Pur Gas | Scheb AM Gardner 125 
IGaraner 130 | 4580 em) ge _ | V1 18 | S620 [OG MSS 90.8 | TONS | Beh __| 5 | Pur Gas | Sched AM Carder OS _ 
aham-Paige 612\ 3035 112 |Own|F[L!6/|3 x4% |190.8| 5.52 (216 | 62@3200|Boh |7|AC AC | John AC |Graham-Paige 612 
| Geabam-Paige 615; 3220 | 115 | Own | F | L; 6 | 3%x4% | 224 | 5.51 25.35) 76@3200| Boh |7|AC AC| John AC |Graham-Paige 615 
Graham-Paige 621| 4035 | 121 | Own | F | L/6/|3%x5 | 288 | 5.35 294 | 97@3200 | Boh 7|AC AC| John AC |Graham-Paige 621 
Graham-Paige 827| 4135 | 127 | Own | F | L | 8 | 3%x4% | 322 | 5.54 |36.45| 120@3200 | Boh 5'AC AC | John AC |Graham-Paige 827 
|Graham-Paige 837| 4160 | 137 | Own | F | L | 8 | 3%x4% | 322 | 5.55 |36.45| 120@3200 | Boh 5{AC AC | John AC |Graham-Paige 837 
‘fudson Super Six|*3645 | 122 ic) Own | V|F|6| 3x5 | 288 | 60 | 294| 91@3200jLyn |4|..  Ste| Mar AC {Hudson Super Six 
ee A \ 3080 | 114 | Own | V|L|6|3%x4% |2115) 48 [254] .. ....|CI  |3| Pur Gas|Strom Han|Hupmobile A 
| supmobile M | 3455 | 120 |Own|Vj|L/|8/{3 x4% | 268.6) 5.05 \288| .. ....|CI  |5| Han Gas | Strom AM |Hupmobile M 
ane | — sO ese | 116 | Con | V | L| 6 | 3%x4% | 248.3) 27.4 | 70@3000| Boh |7| Yes AC |Strom Yes\Jordan E 
jooten G Pe 125 |Con |V/L;8/3 x4% | 268.9 [28.9 | 85@3200| Boh | 5/ Yes Ste {Strom Yes|Jordan G 
‘Kissel 6-738. | 3260] 117 | Own | V| L{ 6 | 2%x4% | 185 | 5.15 [19.8 | ——— | Lyn |4{|AC Gas | Scheb AC (Kissel 6-73 
| Kissel 8-95 3597 | 125 | Own | V| L| 8 | 2%x4% | 246.7) 5.15 |265 | 90@3200 | Lyn 5 | AC Gas | Scheb AC |Kissel 8-95 
Kissel 8-126 4444 | 132-139 | Own/—/|L 8 | 3%x4% | 298 | 5.3 (33.8 | 126@3300 | Boh 5 | AC Gas | Scheb AC |Kissel 8-126 
LaSalle —«| 4536 | 125-134 | Own | V |LV| 8 | 3%x4t§ | 328 |*5.3 (33.8 | 86@3000 | cI 3 | AC Gas| Own .. (LaSalle 
Stnestn 8 5010 | 136 |Own| V|L/|8|3%x5 | 384| 48 |392| 90@2800|/Lyn |5|., Own | Strom Un [Lincoln 8 
ve bile 48 | 5610 | 142 | Own | V | T | 6 | 4%x5% | 525 | 4.25 |486 | 103@2800 | CI 7|.. Own] Ball Un |Locomobile 48 
prea ile 86 | 3880 | 130 | Lye | V|L/ 8/| 3%x4% | 298.6! 5.3 (33.8 | 102@3000 | Boh 5 | Strom AM |Locomobile 88 
pete 88 | 3960 | 130 | Lyc | V| L/ 8 | 3%x4% |298.6) 5.3 (33.8 | 10293000! Boh | 5| .. | Strom AM |Locomobile 86 
ae eeeeile 90 | 4082 | 138 | Own | V|L | 6 | 3%x5% | 372 | 4.25 (36.0 | 86@2800|CI |7| -+ | Strom AC |Locomobile 90 
iM on 68 2897 114 | Own | V|L | 8 | 2t#x4% | 211 | 5.25 (25.3 76@3200 | Per 5|.. Til | Strom .. (Marmon 68 
a n 78 3182 120 | Own | V | H| 8 {| 2¢8x4 =| 217 | 5.50 [27.6 86@3400 | Per 5| Pur Til] Strom .. |Marmon 78 
|seonn 6-09 2710 113 | Con | V|L {6 | 3%x4% |196| .. (234| 50@2600| CI | 4| Yes ..|Strom .. [Moon 6-68 
a oa 2550 110 | Con | F | L | 6 | 2%x4% | 185 | 4.78 198 | 47@2600 | CI 4| Yes ..|Car Un [Moon 6-62 
oon 6-72 2930 | 120 | Con | V¥|L/|6/| 3%x4 | 215 | 494 (273 | 66@3200/ Boh |7|AC . | Strom .. |Moon 6-72 
ee 725 | 112%! Own | V|L!6|3%x4 | 184{ 5.1 (235 | 50@2800 | Boh 7| AC AC|Car AC [Nash Stand. 6 
bt AE 116 | own |v) H6| 3ux4% | 224 | 815 (2539) 65@2900 | Boh |7/AC Ste | Mar AC Nash Spec. 6 
| Nash Adv 6 *3700 | 121-130 | Own | V | H 6 | 3vox5_ (278.4) 5.1 [2836] 78@2900 | Boh |7|AC AC | Mar AC [Nash Adv. 6 
| nattana AM-Am. | 3185 117 | Own | V| L| 6 | 3%x4% | 228 | 49 (27.3 | 68@3000 | Sst. | 4|AC AC|Mar AC |Oakland All-Amer. 
+ ame Fong _ 2930 | 113%4| Own | V/L 6 | 3%x4% |1975| 5.2 [244 | 62@3000 | CI 4 | AC AC | Scheb AC |Oldsmobile 
— -633  |*4185 126%%| Own | V | L | 8 | 3¥x5 =| 320 | \32.5 90@3200 | Boh |9| Pur Yes |Own .. |Packard 626-633 
oes on oes | 4655 | 140 | Own! V|L/|8|3%x5 | 385 | [39.2 | 106@3200 | Boh | 9 | Pur Yes | Own .. |Packard 640-645 
Peerless 6-61 | 3025 | 116 | Con !V|L;6|3%x4 (|214.7) .. (273 | 62@3000| Al |7| Yes AC’| Strom .. [Peerless 6-61 
Peerless 6-81 3290 | 116 | Con | V|L | 6 | 3%x4% | 248 | 5.06 [273 | 63@2600 | Boh | 1 | Pur AC | Strom AC'Peerless 6-81 
— 6-91 3200 120 | Own | V|L/6/|3%x5 [288.6 .. (294| 70@2500 | Boh 7| Pur AC | Strom AC |Peerless 6-91 
ta weir w 133-43)°4550 | 133-143 | Own | Vj L | 8 | 3%x4% | 366 | 5.0 [392 | 125@3200| Boh |9| Han AC| Strom .. |Pierce-Arw 133-43 
hai | 2435 *169 | Own | V |tL | 4 | 35x4% |1703| 4.6 |21.03} 45@2800 | Lyn 13 | oe -» | Car On [Plymouth 
Pontiac Big Six | 2595 | 110 | Own | V|L' 6 | 3%x3% | 200| 49 (263 | 57@3000 | SSt. | 3| AC | Mar _.. |Pontiac Big Six 
———_—$—$—$—————— LT 
' 3280 115 |Con | V]L-+6|3%x4 |214.7; 55 (273 | 65@2800|Boh |7/.. AC{ Scheb Un [Reo F. C. Mate 
mee F.C. Master | 3645 121 | Own | Vv | L | 6 | 3%x5 268.3, 53 (273 | 80@3200!Lyn |7| Han Un| Scheb Un |Reo F. C. Master 
St’ns-K. 6-80 | 4078 | 126-134 | Own | V | K| 6 | 3%x4% | 255 { 5.0 (273 | 70@3200| Boh |7/Ski Tilj Til Til |St’ms-K. MN6-80 
Stns de LH8-90| 5100 137 to ly K/8/|3%x5 | 385/ 5.0 |392| 120@2800|CI | 9/ Ski Til| Til Til |St’ns-Kt. de LH8-90 
St’ns-K. de Ll. J8-90/*5265 | 145 | Own | V|K/8|3%x5 | 385| 5.0 (392 | 120@2800|;CI |9|Ski Til| Til Til |St’ns-Kt. del.js-90 
| Studebaker Dicta’r| 3280 | 113 | Own | V | L | 6 | 3%x4% | 242 |*4.41 (273 | 67@2800 | Cr | 4| Han AC | Strom .. |Studebaker Dict, 
| Studebak’r Com. 6} 3670 | 121 | Own] V/L 6 | 3%x4% | 248.3/*49 (273 | 74@3000 | CI 4 | Han AC/| Strom .. |Studebaker Com. 6 
| Studebak’r Com. 8/ .... | 119%; Own | V | L! 8 | 344x4% | 250.4| *5.05 (30.0 | 80@3600| Boh | 9/| Han AC/| Strom .. |Studebaker Com. 8 
| 125-135 | Own | V[L 8 | 3%x4% | 337/|*5.0 (392 | 114@3200 | Boh |5/Han AC/| Strom .. |Studebaker Pres’t 
|Stutz M | .... [134%-145 | Own | —| H! 8 | 3%x4% | 322 | 5.25 365 | 113@3400| Boh |9/ Wal Gas! Zen AM (Stutz M 
'Stutz B. H.6 8 |.... | 127%%| Own | = H| 8/3 x4% |268.5/*5.5 (288 | 85@3150| Boh |7/| Wal AC| Zen Un [Stutz B. H. 6 
| tak 127%4| Own | V | L| 6 | 3%x4% | 241.5) 5.25 (273 | 88@3200/ Boh /|5/. AC | Zen AM |Stutz B. H. 8 
‘Stutz B. H. 8 | | |v] 
| Windsor 8-82 | 3600 | 125 !Con | V{L/| 8/3 x4% | 269 | 5.0 (288 {| 88@3200| Boh |5|!AC Gas | Strom AM/(|Windsor 8-82 
Windsor 8-92 | 3600 | 125 |Con |V|L|8|3 x4% | 269 | 5.0 (|288| 88@3200; Boh |5|AC Gas| Strom AM Windsor 8-92 
Whippet Four 2383 | 103%| Own | V| L! 4 | 346x4% |145.7| 5.4 (15.6 | 40@3200 | Boh-Lyn| 3 | .. o- | Til .. [Whippet Four 
Whippet Six | 2678 | 112%| Own | V | L | 6 | 3%x3% | 178.3! 5.13 [23.4 | 50@3000 | Boh-Lyn| 7/ .. Til | Til Til [Whippet Six 
| Willys-Kn’t St'd 6 | 2858 | 109%| Own | V | K/ 6 | 2})x3% | 158 | 55 |20.7| 45@3000| Boh |7|Ski Til | Til Til |Willys-Kt. Stand, 6 
| Willys-Kn’t 70 B | 3020 | 112%2| Own | V | K! 6 | 2t§x4% | 178 | 5.5 |20.7| 53@3000 Boh-Lyn|7/ Ski Til| Til Til |Willys-Kt. 70 B 
*STEARNS-KNIGHT — Seven-passenger | ENGINE TYPE FUEL CLEANERS 
KEY TO ABBREVIATIONS | Sedan. L—lL-head. H—Valve in head. x oe F AC ring nay i rine Compnay. BAS— 
; SSIS YEIG i aK “| sleeve yaly * Ai “ooled. The 3- sassic gs. Co. 4s AS—Gasce a 
a ee | WHEEL BASE Sy phen. Where pe Aan FOR png “Stew art-Warner, TIL— Tilloteon, STon 
All weights are for 5-pass. sedans uniees F All meee base lengths are standard, un-]} used engines have water pump circulation. | Stromberg. 
| otherwise indicated, and given in pounds, | less otherwise noted, and are given in ’ »RPECE . : =e 
| i techen  Beeeate eee mee : COMPRESSION RATIOS AIR CLEANERS 
naar tdind ie for Sade Fao” | OF car, chuding: bumper") “omer comorenion ration avaliable. | | Ae—ac spark. Flag Company, UN — 
| pass Be a s o1 a - ao oe | paeies os ee ee = Ss N ] SRIALS Tn ed. -—Tillo ’ AM—aAir ‘aze. 
| a130: Siete brat end beaten. | weiske ot nea each 4«whedt tase BOH—Nelson Bohnalite pistons. C. I— HAN—Handy. . 
: . ‘ | *Ov 5 » Cast Iron. LYN—Lynite. BOH-LYN—Both IGNITION SYSTEM 
*HUDSON SUPER SIX—3,750 on 127% - | Over all length on De Soto. Bohnalite and Lynite pistons are used. *On Nash line the two larger series have 
inch chassis. ENGINE MAKE ~ ST.—Semisteel. AL—Aluminum. Per— Auto-Lite twin ignition. 
*PACKARD 526, 533—Five-passenger , "ermite. : 
beh ’ aeons LYC—Lycoming Motors Corp. CON— , } RS CARBURETOR 
4080) 645—5.158 en Whee! base weighs | Continental Motors Corp. PUR—Purclator, AGLAC. Spark Plug.| SCHEB—Schebler. MAR—Marvel. CAR 
: ‘ : 4 FAN BELT TYPE H W-—Rich Tool Company. SKI—Skinner.|—Carter. STROM—Stromberg. BALL— 
*PIERCE-ARROW — Road weight of HAN—Handy. KIN—Kingstons. WAL—/ Ball & Ball. JOHN—Johnson. TIL—Til- 





V—V-Belt. 


F—Fiat. 





B—Round, 
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Mak | g& E g 2 < te 4 es 
e and Model s a§ a ea i &,, ze Make and Mode) 
\ =e P ° 2 ° = é 85 
as a H+] = -} = “ o$ ca 42 Zz 
|&@|g §/§ B] & |2/8 #°| g¢ | a5 | & 
Sn 
aoe oo | Del-R | *Del-R = Long | War-G Det UP | Col % 149 | H Ross | Semi 56%| Bijur | 18x5.50 |Auburn 6-80 
oe 8-90 | Deir | *Del-R Long | War-G Det UP | Col 4% | 47 |H Ross | Semi 56%| Bijur | 18x6.00 [Auburn 8-90 
a | Del-R | *Del-R _—Long| Detr DetUP|Col % |445|H —_Ross | Semi 56% | Bijur | 18x6.50 Auburn 120 
oon 116 | Del-R | Del-R Own | Own Own | Own %/49 | M Jac | Cant 48 | Al-Z | 30x5.50 [Buick 116 
~uick 121 and 129 Del-R | Del-R Own | Own Own | Own %/ 4.82/M Jac | Cant 48 | Al-Z | 32x6.50 Buick 121 and 129 _ 
aan j Del-R | Del-R Own ; Own Spicer | Own-F |*5.08 | M Jac | Semi 60 | Alem | 20x7.00 |Cadillac 
Geet te | Aut-L | Aut-L Borg | Own Spic | Own %| 49 | M Ross | Semi 51 | Zerk | 29x5.00 ‘Chandler 65 
Ch ndler Royal 75 =| Aut-L.| Aut-L Borg | Own Spic | Own %| 49 | WesV Ross | Semi 53%| Bowen | 29x5.50 |Chandler Royal 75 
rend Big Six | Del-R | Del-R Borg | Own Fab-Own | Own %/ 41 | WesV Ross ! Semi 59%} Bowen | 32x6.00 |Chandler Big Six 
Cher: er Royal 8 | Del-R| Del-R Borg | Own Fab-Own | Own %j 445 | WesV Ross | Semi 59%| Bowen | 32x6.00 Chandler Royal 8 
Ch - et Six | Del-R | *Del-R Own ; Own Own | Own %| 38 |M Own | Semi 54 | Alem | 20x4.50 [Chevrolet Six 
Chios er Imp. 80 } Del-R | *Del-R Long | Own UnP | Own 4/1445 | H Ross | Semi 58,4! Al-Z | 18x7.00 Chrysler Imp. 8@ 
dard 5 } Del-R | *Del-R Long | Own UnP | Own %|t4.30 | H Gem | Semi 57%/ Al-Z 18x6.00 ‘Chrysler 75 
—arysier 65 | Del-R | *Del-R Borg | Own UnP | Own %/149 | H War | Semi 55% | Al-Z 18x5.50 ‘Chrysler 65 _— 
oy 99 | Del-R | *Del-R Borg | War-G Peters; Col % |45 | H Ross { Semi 52'4| Alem | 30x6.00 Davis 99 
Dod oto | Del-R | *Del-R Borg | Own UnP | Own %| 47 | H War | Semi 53%| Al-Z | 19x5.00 [De Soto 
Do a Six N.E. | °N. E Borg | Own Spicer | Own %| 4.72| H Gem | Semi 54 | Al-Z 19x5.50 [Dodge Six 
r = Senior N.E. | *N. E Borg | Own MM | Own %/ 445/|H Gem | Semi 55%! Al-Z 19x6.00 [Dodge Senior 
Neca _ Aut-L | *Aut-L Own | Own Spicer | Own ‘| 4.78 | Bendix Own | Semi 53%; Alem | 28x4.75 [Durant row 
Aut-L | *Aut-L Own | Own Spicer | Own %| 4.44 | Bendix Own | Semi 53% / Alem 29x5.00 Duran 
— 66 | Aut-L | *Aut-L Own |*Own Spicer | Own %/| 3.9 | Bendix Own | Semi 54 | Alem | 29x5.00 Durant 66 
= | Aut-L | *Aut-L Own |*Own _ Spicer | Own ‘| 3.72 | Bendix Own | Semi 54 | Alem | 29x5.50 Durant 70° 
— +4 - | Del-R | *Del-R Long | War-G Spicer| Sal% | 49 | H Ross | Semi 53%} Alem | 29x5.00 |Elear -% - 
- Del-R | *Del-R Long | War-G_ Spicer; Sal % 49 |H Ross | Semi 56 | Alem | 30x5.50 Elear 8-95- 
hy | Del-R | *Del-R Long | War-G Spicer| Sal 4% [48 |H Ross | Semi 57%! Oil c | 32x6.50 Elear +—~ 
x Del-R | *Del-R Long | War-G_ Spicer | Timk %| 4.78 | Bendix Gem | Semi 52 Al-Z | 20x4.75 Erskine Six 
Essex Super Six ) Aut-L | *Aut-L Own | Own Spicer | Own %4| 5.6 | Bendix Gem | Semi 54%! Alem 30x5.00 Essex Super Six 
ae | Own | Own Own | Own Own | Own %| 3.7 |M Own | Tr Semi | Al-Z | 30x4.50 Ford — 
Sr = - | Del-R | Del-R  Brn-L | War-G_ Spicer! Own %| 454 |H Own | El 38 Al-Z | — Franklin = oo 
oven il | Del-R | Del-R Brn-L | War-G_ Spicer | Own ‘4! 4.73 | H Own | El 38 | Al-Z | —— (Franklin 135-137 
Gardner 120 | Del-R | *Del-R Borg | War-G Spicer | Col 4% |49 | H Ross | Semi 54 | Bass A | 29x5.50 (Gardner 120 
ae 125 | Del-R | *Del-R Borg | War-G Spicer | Col % |49 |H Ross | Semi 54 | BassA | 31x6.00 |Gardner 125 
ardner 130 ' Del-R | *Del-R Borg | War-G_ Spicer | Col % | 445|H Ross | Semi 57 | Bass A | 30x6.50 |Gardner 130 
Graham-Paige 612 | Del-R | *Del-R Long | War-G UnP | Cla % |47 | H Ross | Semi 54 | Al-Z | 29x5.00 Graham-Paige 612 
Graham-Paige 615 | Del-R | *Del-R Long |*War-G UnP|Sal% |39 |H Ross | Semi 58 | Al-Z | 29x5.50 |Graham-Paige 615 
Graham-Paige 621 | Del-R/| *Del-R Long |*War-G UnP/| Cla % |36 |H Ross | Semi 58 | Bijur | 31x6.00 |Graham-Paige 621 
Graham-Paige 827. | Del-R | *Del-R Long |*War-G UnP| Cla % |36 | H Ross | Semi 58 | Bijur | 31x6.50 |Graham-Paige 827 
Graham-Paige 837 | Del-R | *Del-R Long |*War-G UnP/ Cla % |39 | H Ross | Semi 58 | Bijur | 31x6.50 'Graham-Paige 837 — 
Hudson super Six Aut-L | Aut-L Own | Own Spic | Own %4|t4.45 | Bendix Gem | Semi 57{}| Alem | 31x6.00 [Hudson Super Six 
Hupmobile A Aut-L | *Aut-L Borg | Detr MM | Own %| 4.73 | S Ross | Semi 54 | Alem | 29x5.50 [Hupmobile A 
Hupmobile M Aut-L | *Aut-L _Long | Detr UnP | Own %|436|S —_ Ross | Semi 57%! Alem | 31x6.00 Hupmobile M__ 
Joraan E | Aut-L | *Aut-L Long | War-G Clev | Col % |45 |H Gem | Semi 55% | — 28x5.50 Jordan E 
Jordan G | Aut-L | *Aut-L Long | War-G Clev | Col % | 425/|H Gem | Semi 55%! — | 30x6.00 Jordan G 
Kissel 6-73 | Del-R | *Del-R Borg | War-G MM/ Col %|53 |H Ross | Semi 57 | Alem | 30x6.00 [Kissel 6-73 
mee hy | Del-R | *Del-R Borg | War-G MM/|Col %/51 |H Ross | Semi 57 | Alem | 30x6.00 Kissel 8-95 
Aissell 5- | Del-R | *Del-R Borg | War-G MM | Tim 142| 48 | H Ross | Semi 60 | Alem | 30x6.75 (Kissel 8-126 
LaSalle Del-R | Del-R Own | Own Spicer | Own %/|*4.54 | M Jac | Semi 58 Alem 19x6.50 |LaSalle 
Lincoln 8 Del-R | Del-R Own | Own Spic | Timk-F! 4.58 | Bendix Own | Semi 60 | Alem _ | 32x6.75 |Lincoln 8 
Locomobile 48 Del-R | *West Own | Own Spic | Own-F| 3.50 | Bendix Ross | % E150 |! Al-Z | 33x6.75 |Locomobile 48 
Locomobile 88 |DeJ | DeJ Borg | War-G Spic | Sal %% | 4.81! Bendix Ross | Semi 58 | Al-Z | 30x6.50 |Locomobile 88 
Locomobile 86 ‘Bes | Bed Borg | War-G Spic | Sal 14 | 4.81| Bendix Ross | Semi 58 | AI-Z | 30x6.50 [Locomobile 86 
Lecemebile 99 |De J |*DeJ Own | Own _Own | Eat % | 4.50 | Bendix Ross | Semi 60 | Al-Z | 33x6.75 Locomobile 90 
Marmon 68 Del-R | *Del-R Rock | War-G Spic | Sal % | 4.9 | Bendix Ross | Semi 56% |*Al-Z 29x6.00 |Marmon 68 
Marmon 78 | Del-R | Del-R Rock | Mun-Prod Spic | Sal % | 4.9 | Bendix Ross Semi 56,8; |*Al-Z 29x5.50 [Marmon 78 
Moon 6-68 | Del-R | *Del-R Borg | Brn-L Clev | Col % | 490|H Ross | Semi 54 Alem _ | 30x5.25 [Moon 6-68 
Moon 6-62 | Del-R | *Del-R Borg | War-G Spic | Col % | 4.88 | H Ross | Semi 54 | Alem | 29x4.75 ‘Moon 6-62 
Moon 6-72 | Del-R | *Del-R Borg | War-G MM !Col % |49 |H Ross | Semi 54 | OiioM | 29x5.50 [Moon 6-72 
Nash Stana. 6 | Aut-L | *Aut-L Borg | Own Fab | Own %| 4.77 | M Ross | Semi 50% | Alem | 30x5 Nash Stand. 6 
Nash Spec. 6 |*Aut-L | Aut-L Borg | Own Met-Fab | Own 15| 4.88| M *Ross | Semi 54 | Alem | 29x5.50 [Nash Spec. 6 
Nach Aév.¢ _[Aut-L| Aut Borg | Own Met-Fab | Own 4/45 |M_ Gem | Sem! 66% | Bijur_| $246.00 [Nash Adv. 6 __ 
Oakland All Am. | Del-R | *Del-R Own | Own Own | Own %! 445 | M Jac | Semi 544! Al-Z | 29x5.50 |Oakland All-Amer. 
Oldsmobile _ ! Del-R | Del-R Borg | Mun *Fab-Met | Own %| 4.41 Bendix _ Jac | Semi 54% | Alem _ | 28x5.25, Oldsmobile See 
Packard 626-633 | N. E. | *Dyn Own | Own MM | Own 14|+4.60 | Bendix Own | Semi 56 | Bijur |*32x6.00 [Packard 626-633 
Packard 640-645 | N. E. | *Dyn Own | Own MM ! Own %| 4.38 | Bendix Own! Semi 56-62! Bijur | 32x7.00 |Packard 640-645 
Peerless 6-61 | Aut-L | Aut-L Borg | Detr Spic | Col % | 4.88| H Ross | Semi 54% | Alem | 29x5.20 |Peerless 6-61 
Peerless 6-81 ' Aut-L | *Aut-L Borg | Detr Spic | Col % | 444|H Ross | Semi 54 : Alem | 31x6.00 Peerless 6-81 
Peerless 6-91 | Aut-L | *Aut-L Borg | Detr Spic | Col % | 425 |H Ross | Semi 54 | Alem | 31x6.00 ‘Peerless 6-91 
Pierce-Arrow 133-43 | Del-R'| Del-R Long ; Own Spic | Own %! 4.23 |*Bendix Gem |*Semi 60 | Al-Z *31x6.50 |Pierce-Arrow 133-43 
Plymouth : | Del-R | *Del-R Rock | Own Own | Own %/ 43 | H War | Semi 53% | Al-Z | 20x4.75 Plymouth 
Pontiac Big Six ! Del-R | *Del-R Own | Own MM |! Own 14| 442! M Jac | Semi 54 | Al-Z _ | 29x5.00 ‘Pontiac Big Six 
Reo F. C. Mate ; Del-R | Dei-R Borg | War-G Spic | Sal % | 445 |H Ross | Semi 55 | Al-Z_ | 30x6.00 (Reo F. C. Mate 
Reo F. C. Master | Del-R | Del-R Long ; Own Detr | Sal % | 442|H Ross | Semi 55 | Al-Z — _30x6.50 [Reo F. C. Master 
Stearns-K. M N 6-80 | Aut-L | *Aut-L Borg | Own MM! Own 14! 4.7 | Bendix Ross | Semi 63%| Alem | 32x6.00 |Stearns-K M N 6-80 
St’ns-K. de 1. H8-90 | De J | *De J Long | Own MM| Timk %4| 4.5 | Bendix Gem | Semi 62% | Alem | 32x6.75 St’rns-K. de 1. H8-90 
St’ns-K. de 1. J8-90 | De J | *De J Long | Own MM | Timk *4| 4.5 | Bendix Gem | Semi 62% | Alem | 32x6.75 (St’rns-K. de 1. J8-90 
Studebaker Dict. | Del-R | *Del-R Long | Own Spic | Own %| 4.3 | Bendix Ross | Semi 50%! Al-Z | 30x5.50 ‘Studebaker Dict. 
Studebaker Com. 6 ; Del-R | Del-R Long | Own Spic | Own 34] 3.91 | Bendix Ross |*Semi 54 | Al-Z | 19x5.50 |Studebaker Com. 6 
Studebaker Com. 8 | Del-R | Del-R Long | War-G Spic | Own 14! 4.36 | Bendix Ross |*Semi 54 | Al-Z_ | 19x5.50 |Studebaker Com. 8 
Studebaker Pres. | Del-R | Del-R Long | War-G Spic | Own 42} 4.3 | Bendix Ross |*Semi 60 | Al-Z _ | 19x6.50 |Studebaker Pres. 
Stutz M | Del-R | Del-R Borg **Detr MM | Tim 132| 45 |H Gem | Semi 62% | Bijur 32x7.00 |Stutz M 
Stutz B. H. 6 | Del-R | Del-R Borg |+*Detr UnP| Sal 12 | 4.75 | H Gem | Semi 60 | Bijur | 31x6.00 'Stutz B. H. 6 
Stutz B. HS ___| Del-R | *Del-R Borg |+*Detr = _UnP | Sal % [$4.75 | H = _ Gem | Semi 60 | Bijur 31x6.00 Stutz B. H. 8 
Windsor 8-82 | Del-R | *Del-R Borg | War-G MM | Col % | 4.63! H Ross | Semi 54 ‘! OlioM | 31x6.20 ‘Windsor 8-82 
Windsor 8-92 | Del-R | Del-R Borg | War-G MM | Col % |39 |H Ross | Semi 64 | OlioM | 31x6.50 Windsor 8-92 
Whippet Four | Aut-L | *Aut-L Borg | Own MM | Own %| 4.56 |*Bendix Own | Semi 49'2 |} Alem | 28x4.75 |Whippet Four 
Whippet Six | Aut-L | *Aut-L Rock | Own MM | Own %|! 4.56 |*Bendix Own | Semi 53 Alem | 29x5.00 Whippet Six 
WieRat 7B | Aull |*Aut-L Rock |Own © MM (Own 24] 489 “Bencie Own | Semi 53” | Alem | 29x50 |WillyscKart 20-3 
Willys-Kn’ | Aut- - oc wn wn | 4. *Bendix wn | Semi em | 29x5. jillys-Kn’ - 
IGNITION SYSTEM : tEquipped with no back transmission | GEAR RATIOS iS ay 2 *Nash Special 6 models have 
- Jas ine the Advanced and Special | device. v fo ee Se ee ha rae |; both Gemmer and Ross. 
Py Ss twin inition. es - ' vf we ’ Prod transm ssions are three-speed | PP ig ws} bhp si standard, us +i, SPRINGS 
gitticnaustite. DE J—De poly ra Gear.” DETR Detroit “EEL Drown. tOther gear ratios available. | cone cae eae ane. Saye 0 
? ¥ . sipe, J N—Muncie gear. *Cadillac—Other ratio of 4.39 available ®Ilee af; othe , - . ; 
GENERATOR AND STARTER | @he Mate soilipgiek nthe aa ana aad Use |} afnir ballbearing spring shackles. 
*This sign appears before each nrodel in UNIVERSAL | avaliable. ee ee ‘led See, Se elliptic — 
ie cease 8 mente Serer) Oe Eee pees ee BRAKES |. CHASSIS LUBRICATION 
DEL-R—Delco-Remy. N.E.—North East. | land. MM—Mechanics Machine. DET—De-| H—Hydraulic. M—Mechanical. BENDIX |, *©n Marmon models this applies only to 
AUT-L—Auto-Lite. DE J—De John. DYN |troit. THER—Thermoid. *Oldsmobile uses |—Bendix Brake. WEST-V—Westinghouse | front axle and steering assemblies chassis 
—Owen Dyneto. WEST—Westinghouse. Goodrich fabric front and Universal Prod-| Vacuum. S—Steeldraulic. Bendix front— | >@8 rubber shock insulator and requires no 
CLUTCHES ucts nretal rear. own rear. a te AL-Z—Al = 
sill alicia SL on ge 4 REAR AXLES * Bendix apf _~ rear. i BASS “ —“Bassick Fr A gay TO 
‘*K—Rockford. BRN-L—Brown-Lipe. ae ers ; i i . ’ STEERING GEAR Bijur. BOWEN—Bowen. OIL e—Oil cups. 
Roc ¢ 2 Soon eee. 7 _— duarters RO F OILOM—Oilometer system 
GEAR SET oating. F— oatine, COL—Colum- SS—-Ross Gear and Tool. JAC—Jacox. . . : / 
“ bus, SAL—Salisbury. TIM—Timken. CLA| ROSS—Ross Gear and Tool. JAC—Jacox. TIRES 
*Four speed gear sets used as standard. —Clask Keuipment.. EAT—Eaton. GEM—Gemmer Mts. "WAR_-Warner. ye *On Pierce-Arrow 143 30x7.00. 
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Notice 


Please see the fifth 
column to the left of 
this advertisement 
giving steering gear 
information. Notice 
the outstanding Ross 
predominance. The 
actual figures are: 


ROSS 
48 


434 fe 
Nearest 


Competitor 
15 


—€{}>— 


Second 


Competitor 


7 


93 fe 


Third 


Competitor 
3 


Build Their 
Own 
15 


OSS Cam and 
Lever steering 
gears predominate 
not only in passen- 
ger car field, but in 
truck and bus fields 
as well. 


ROSS GEAR & TOOL Co, 
Lafayette, Indiana. 


ROSS 


(amand ever 
Steering 


Gears 


EASIER STEERING 
LESS ROAD SHOCK 
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_A Record for January 


The month of January, 1929, was 
the largest in the history of Auto- 
motive Daily News from an adver- 
tising lineage and revenue stand- 
point. During both the New York 
and Chicago shows record issues 
were published. This growth has 
been going on for four years and 
will continue to go on because 
advertisers are benefiting by using 
this publication. 


This year’s list of advertisers is 
far greater than 1928, and before 
1929 is ended it will be greater still. 
In addition to being FIRST IN 


PASSENGER CAR LINEAGE for 
1928 among all automotive busi- 
ness papers, Automotive Daily 
News is gaining rapidly in other 
branches of the industry, particu- 
larly among those advertisers who 
are interested in reaching the fac- 
tory executive and getting him to 
READ their story. 


Manufacturers of trucks, shop 
equipment, parts and accessories 
who are profitably using Automo- 
tive Daily News now constitute 
only a small part of those who con- 
template using it this year. 
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( ADVERTISERS IN 
Graybar Building, New York City 
Note the New Ones in This List 
A. C. Spark Plug Co. Diamond T Motor Co. Industrial Alcohol Institute, Inc. Remington Rand Business Service, 
Aluminum Co. of America. Dodge Brothers, Inc. Jeavons Co Inc. 
Aluminum Industries. Dodge Brothers’ Truck Division. Jordan Motor Car Co., Inc. Reo Motor Car Co. 
American Bosch Magneto Corp. Dunlop Tire & Rubber Corp. K. O. Mfg. Co. Reo Motor Car Co., truck division, 
American Society for Steel Treating. America. Kellogg Mfg. Co. R. & R. Mfg. Co. 
Ames & Co. Durant Motors. Kent Automatic Garage. Ross Gear & Tool Co. 
Anderson Manufacturing Co. Durwyllan Co. Keystone Organization. Rubber Institute, Inc. 
Apco Mossberg Corp. E. A. Laboratories, Inc. Kissel Motor Car Co. A. Schrader’s Son, Inc. 
Auburn Automobile Company. Eclipse Machine Co. Laminated Shim Co., Inc. Servel Mfg. Co. (Hercules Products 
Automobile Digest. Egyptian Lacquer Mfg. Co. Link Belt Co. Division). 
Baker Raulang Co. Elcar Motor Co. Locomobile Co. of America. Sherman Motor Products. 
Bear Manufacturing Co. Elkon, Inc. (P. R. Mallory Co.). Lycoming Mfg. Co. Shuler Axle Co. 
Bearings Industry. Elysee Motors Corp. Marmon Motor Car Co. Simplex Piston Ring Co. of America. 
Bendix Brake Co. Ethyl Gasoline Corp. Marvel Carburetor Co. F. B. Stearns Co. 
Biflex Corp. Fairchild Aviation Co. Mechanics Machine Co. Stewart Motor Corp. 
Bradley Products. Federal Pressed Steel Co. Mercedes-Benz Co. Stromberg Motor Devices Co. 
Bragg Kliesrath Corp. Federal Motor Truck Co. Moon Motor Co. Studebaker Corp. of America. 
Brewer Titchenor Corp. Fisher Body Corp. Morse Chain Co. Stutz Motor Car. 
Brockway Motor Truck Corp. Formica Insulation Co. Motometer Co. Thompson Neaylon Co. 
Broslee Products, Inc. Forsyth Metal Goods Co. Murray Corp. of America. Triplex Safety Glass Co. 
Buick Motor Co. Franklin Automobile Co. Nash Motors Co. Tripp Secord Co. 
Bullard Machine Tool Co. Gabriel Snubber Mfg. Co. National Electric Corp. True Story. 
Burd High Compression Ring Co. Gardner Motor Car Co., Inc. National Chromium Corp. United Chromium Co. 
Cadillac Motor Car Co. Gemmer Mig. Co. Natoli Mfg. Co. United Motor Service. 
George R. Carter Co. General Motors Institutional. New Departure Mfg. Co. U. S. Gauge Co. 
Capper Furmer Press. General Motors Truck Corp. New England Tire & Rubber Co. U. S. Industrial Alcohol Co, 
Champion Spark Plug Co. Graham Brothers Truck. New Era Mfg. Co. United States Rubber Co. 
L. C. Chase & Co. Graham-Paige Motor Corp. Norma Hoffman Co. Universal Credit Co. 
Chassis Lubricating Company. Gramm Motors, Inc. North East Electric Co. Valentine & Co. 
Chicago Evening American. Grand Rapids Metalcraft Co. N. Y. Evening Graphic. Van Sicklen Corp. 
Chevrolet Motor Car Co. Great Western Mig. Co. Oakland Motor Car Co. Wahl Co. 
Chicago Tribune. J. C. Haartz Co. Olds Motor Works. John Warren Watson Co. 
Chromium Corp. of America. Harrison Radiator Corp. Peerless Motor Car Co. Westinghouse Air Brake Co. 
Chrysler Corp. Hayes Body Corp. Pennzoil Co Wheeler Schebler Carburetor Co. 
Cities Service Co. Hershey Mfg. Co. Philadelphia Daily News. Willys Morrow Co., Inc. 
Clark Equipment Co. Houde Engineering Co. Pierce-Arrow Motor Car Co, Willys Overland, Inc. 
Continental Motors Corp. Hudson Motor Car Co. Pines Winterfront Co. Wire Wheel Corp. of America. 
Cox Products Co. Hupp Motor Car Corp. Powell Power Co. Wisconsin Parts Co. 
Crowner Co. Hyatt Roller Bearing Co. Radiator Specialty Co. Woodworth Specialties Co. 
Dayton Steel Foundry Co. Indianapolis News. Ramsey Accessories Mfg. Corp. 
Delco-Remy Corp. Industrial Diamond Co. Re-Directed Light Corp. 
43 





NOTHING COMPETES WITH NEWS FOR ATTENTION 
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